
February 2025

1T&CPA Catalogue

National
Auction

26 February 2025

ONLINE AUCTION - 9.00 am

Featuring

OVER 200 LOTS

tcpa.co.uk

TC Catalogue Front Editorial.indd   1TC Catalogue Front Editorial.indd   1 17/02/2025   08:5417/02/2025   08:54

https://www.townandcountrypropertyauctions.co.uk/


2T&CPA Catalogue

February 2025

An introduction 

to Town & Country

Offi  ces

Channel Islands
10 Sandstreet, St Helier, Jersey, 

Channel Islands, JE2 3QF

01534 607070

channelislands@tcpa.co.uk

Cheshire, Shropshire & Staff ordshire
23 - 25 Market Street, Crewe, 

Cheshire, CW1 2EW

0330 175 5889

threeshires@tcpa.co.uk

East Anglia
The Shoe Quarter, 51, Colegate, 

Norwich, Norfolk, NR3 1DD

01603 362226

eastanglia@tcpa.co.uk

East Midlands
167-169 Great Portland Street,             

5th Floor, London, W1W 5PF

0800 208 8848

eastmidlands@tcpa.co.uk

London
Dixcart House, Addlestone, London,  

KT15 2LU

01932 548500

london@tcpa.co.uk

Manchester
First Floor, Swan Buildings, 20 Swan 

Street, Manchester, Lancashire,            

M2 5JW

0161 509 9039

manchester@tcpa.co.uk

North East
158 High Street, Eston, Middlesbrough, 

Cleveland, TS6 9JA

01642 263 333

northeast@tcpa.co.uk

North Wales, Mid Wales, Oswestry         
& Chester
Regus House, Herons Way, Chester, 

CH4 9QR

0800 334 5090

info@tcpa.co.uk

North West
162 County Road, Walton, Liverpool, 

Merseyside, L4 5PH

0333 210 1229

northwest@tcpa.co.uk

Scotland
Rewd Group HQ, Unit 4 Barons Court, 

Grangemouth, Stirlingshire, FK3 8BH

01324 227 219

scotlandinfo@tcpa.co.uk

Somerset
Oxford Point, 19 Oxford Road, 

Bournemouth, BH8 8GS

0300 124 6022

contact@tcpa.co.uk

South
Oxford Point, 19 Oxford Road, 

Bournemouth, BH8 8GS

0300 124 6022

contact@tcpa.co.uk

South Wales
2 High St, Clydach, Swansea,                  

SA6 5LE

0800 688 9535

southwales@tcpa.co.uk

South West
2B Berkeley Vale, Falmouth, Cornwall, 

TR11 3XE

0333 034 1747

southwest@tcpa.co.uk

Sussex & Kent
Oxford Point, 19 Oxford Road, 

Bournemouth, BH8 8GS

0300 124 6022

contact@tcpa.co.uk

West Midlands
Regus, Fort Dunlop, Fort Parkway, 

Birmingham, West Midlands, B24 9FE

0800 047 2010

birmingham@tcpa.co.uk

Wiltshire
Oxford Point, 19 Oxford Road, 

Bournemouth, BH8 8GS

0300 124 6022

contact@tcpa.co.uk

Yorkshire
Commerce Court, Challenge Way, 

Bradford, West Yorkshire BD4 8NW

0113 340 1455

yorkshire@tcpa.co.uk 

France
Agence Immobilière, 2 Rue de la 

Libération, Sourdeval, Normandie, 

50150

+33 (0)2 33 48 62 11

france@tcpafrance.com

Ireland
33 Upper Merrion Street, Dublin, 

County Dublin, D02 PX09

+353 (1) 695 0155

info@tcpa.ie

Our property auction experts have the local 

knowledge to provide you with an accurate 

valuation to help you achieve a sale.

We hold national auctions every two months via our 

nationwide website and advertise our properties on 

property portals such as Rightmove.

Combining our local knowledge, experience and 

technology we can help you achieve a quick, secure 

sale and the best price.
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2025 National Auction Dates 

Call us today on 0800 334 5090 or email info@tcpa.co.uk for a  

FREE valuation and to enter your property into one of our auctions.

Our national auctions feature listings from all our UK regions 

and are held every two months.

February 26
Closing Date: February 14

April 30
Closing Date: April 18

June 25
Closing Date: June 13

August 28
Closing Date: August 15

October 29 
Closing Date: October 17

December 10
Closing Date: November 28
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After a record-breaking year for Town and Country in 2024, which 

saw a 69% increase in sales, TCPA will now off er a UK-wide online 

auction featuring stock from all 15 UK offi  ces every two months.

A wide variety of lots from all property sectors will feature in this new 

interactive digital catalogue. Our hope is that all buyers and sellers 

will be able to access all lots easily via this publication and fi nd further 

information on each property by utilising the ‘click for more information’ 

button under each lot. Our UK-wide team will be on hand to assist            

you with your search and any queries. Many lots are available for            

Pre-Auction off ers (under auction terms). Feel free to reach out to the 

relevant contact/offi  ce, who will be happy to discuss any lot with you.

With over 200 lots nationally in 

this catalogue, we believe there 

is something for everyone. May I 

take this opportunity to thank all 

our teams and partners who have 

made our fi rst National Sale Event 

possible.

Happy Bidding!

Neil McDonald
Chief Executive Offi  cer

Welcome to our

National Online Auction Event 

February 2025

5T&CPA Guidebook

February 2025

neilmcdonald@tcpa.co.uk 0800 334 5090 tcpa.co.uk
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Success at Auction 

Our fi rst regional auction of 2025 saw a 45% increase in sales compared 

to the same period in 2024. An impressive number of lots were sold 

under the virtual hammer, with strong buyer interest and competitive 

bidding across the country.

From residential homes to investment opportunities, each lot highlighted 

the eff ectiveness of our auction process in achieving fantastic outcomes 

for all our clients. Thank you to all those who participated in this 

successful auction.

£8.3 Million
Total Raised Last Auction

51
Lots Sold

Stats from 2024 Auctions

£93,000,000+
Total Raised in 2024

651
Lots Sold in 2024

Jan | Feb | Mar | Apr | May | Jun | Jul | Aug | Sep | Oct | Nov | Dec

12m

10m

8m

6m

4m

Total Raised in 2024

February 2025
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SOLD

10 Lowtherville Road, Ventnor, 

Isle of Wight, PO38 1AP

A total of 47 bids were placed 

on this three-bedroom cottage 

in need of full renovation. The 

property achieved £43,000 over 

the guide price.

SOLD

41 Goshawk Road, 

Haverfordwest, SA61 2TY

The South Wales auction featured 

a property with a Guide Price 

of £1,000 and No Reserve. The 

property achieved 33 bids and 

sold for £35,000.

SOLD

Dairy House Farm, Wrenbury 

Heath Road, Sound, Nantwich, 

Cheshire, CW5 8BB

A rare development opportunity 

was off ered in the Cheshire 

auction. A large country house 

suitable for redevelopment sold 

as an incomplete building project 

and was purchased prior to the 

auction.

Recently Sold at Auction

7T&CPA Guidebook

February 2025
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Town & Country are here to help, whether it’s your fi rst-time buying at auction or you 

are an experienced purchaser. Our registration and buying guides will provide you 

with the guidance to confi dently secure your purchase.

What are the diff erent type of auctions?

Unconditional lot

The auction conditions require full legal 

completion within 28 days or longer by 

agreement following the auction. A deposit and 

a buyer’s premium (if appropriate) are payable 

immediately..

Conditional lot

Upon the fall of the hammer, the auction 

conditions require exchange of contracts within 

28 days (unless otherwise stated) followed by 

completion within 28 days of exchange. The 

purchaser shall pay a non-refundable buyer’s 

premium. The buyer’s premium applicable to the 

property will be noted on the property listing.

Can I buy at auction with fi nance?

Buying a property at auction is very diff erent to 

traditional purchases. Completions happen much 

faster, so it often pays to arrange your fi nance 

before the auction gets into full swing. After all, 

you’re the legal owner the moment the hammer 

goes down – and you’ll typically have only 28 days 

to provide the balance of the purchase price. 

We work with Together Finance, who are well-

versed in the world of short-term fi nance. Their 

experts are on-hand before, during, and after 

the auction to help you turn the funds around 

within a tight timeframe. They will fi nance your 

standard two up two down or semi-detached 

to used opportunities, unusual properties, and 

building plots lacking planning permission.

What is the guide price?

The guide is an estimate given by the Auctioneer, 

providing you an with an indication of the seller’s 

reserve price.

What is a reserve price?

A reserve price is price stated as the lowest 

fi gure acceptable to the seller. This is confi dential 

between the seller and the auctioneer.

Can I arrange a viewing?

Yes, unless stated otherwise on the particulars. 

Contact the offi  ce dealing with the property you 

are interested in, you will be asked to provide 

your contact information along with your buying 

position for example mortgage agreed in principle 

or a cash buyer.

What is a legal pack?

In a private treaty sale through an estate agent, 

you would expect to see the legal documents 

after you have made an off er. As the auction sale 

requires speed of the transaction these are 

provided by the seller’s solicitor in advance of the 

auction.

February 2025
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When you’re buying at auction, you need a 
lender who can work quickly to provide the 
finance you need – fast.

So when time is of the essence, we empower our 
team to make straightforward decisions to give 
you the fastest possible answer when you need
it the most.

With over 15 years’ experience in auction 
finance, you can trust our common-sense lending 
approach on a wide range of residential or
commercial properties and for a variety of
personal circumstances – including if you’re
self-employed or retired.

Bid with confidence on your
next auction purchase.

Any property used as a security, including your home, may be repossessed if you do not keep 
up repayments on your mortgage or any other debt secured on it.

Together is a trading style of each of the undernoted companies, which have their registered office address at Lake 
View, Lakeside, Cheadle, Cheshire SK8 3GW.

Together Personal Finance Limited is authorised and regulated by the Financial Conduct Authority (FCA) | 
Registered in England and Wales - Company Registration Number 02613335. FCA number is 305253.

Together Commercial Finance Limited | Registered in England and Wales - Company Registration Number 02058813 

Talk to our friendly
experts on 0161 468 3994.

Visit
togethermoney.com/

auctionhouse or scan the 
QR code below to get a
decision in principle.

Common-sense
auction finance
delivered fast.

Talk to our
friendly experts on

03330 605 752.
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Notice for Prospective Buyers

The Catalogue: It is important that prospective purchasers satisfy 

themselves as to the location, boundaries, conditions and state of 

the lots before the auction. This catalogue contains details about 

properties being sold at online auction. Those details are subject to 

change up to and including the day of the auction. Please check our 

website regularly at: www.townandcountrypropertyauctions.co.uk.

Keep yourself informed of any additional materials available on the 

day of the auction, in order to stay fully informed with the up-to-date 

information.

The catalogue is produced as a marketing conduit to help buyers fi nd 

our vast array of lots in one place. its is produced and distributed       

2 weeks prior to our national auction. Due to the fast moving nature 

of our property auctions it is advised the prospective purchaser 

checks the status of each lot in real time by clicking the ‘ more 

information button’ on individual lot and reading addendum prior to 

the sale.

Plans, Maps and Photographs: The plans, fl oorplans, 

maps, photographs and video tours published on                                         

www.townandcountrypropertyauctions.co.uk and in the catalogue, 

are to aid identifi cation of the property only. The plans are not to 

scale. Town and Country Property Auctions will assume prospective 

purchasers will have inspected the relevant property and made 

all usual and necessary searches and enquiries with all relevant 

authorities and other bodies. It is advisable to arrange for a survey 

of the property prior to the auction. Prospective purchasers are 

strongly advised to check these particulars as to measurements, 

areas and all other matters to which the properties are expressed 

to be subject or have the benefi t of and in respect of any contents, 

fi xtures and fi ttings expressed to be included in the sale by making an 

inspection of the property and all the necessary enquiries with Town 

& Country Property Auctions, the Vendor, the Vendor’s professional 

advisors and all other appropriate authorities. All measurements and 

areas referred to in these particulars are approximate only. 

Guide Prices & Reserve Price: *Guide Prices quoted online and in 

the catalogue, are provided as an indication of each seller’s minimum 

expectation. They are not necessarily fi gures which a property 

will sell for and may change at any time prior to the auction. Each 

property will be off ered subject to a reserve price which the 

auctioneers expect will be set within the guide price range or no 

more than 10% above a single fi gure guide. This is a confi dential fi gure 

set between the Vendor and the Auctioneer just prior to the auction. 

It is a fi gure below which the Auctioneer cannot sell the property 

during the auction. Unless otherwise stated, all property is sold 

subject to a reserve whether declared or not.

Viewing: Due to the nature and condition of auction properties, 

Town and Country Property Auctions highlight the potential risk that 

viewing such property carries and advise all to proceed with caution 

and take necessary requirements to ensure their own safety 

whist viewing any lots off ered. Inspection of investment properties 

is by courtesy of the tenant. Inspection of properties with vacant 

possession only by arrangement with the Auctioneers. Viewings are 

conducted entirely at the potential buyers own risk, these properties 

are not owned or controlled by Town & Country Property Auctions 

and the auctioneers will not be held liable for loss or injury caused 

while viewing or accessing the lot. Due to the nature of some auction 

properties, electricity may not be turned on, and viewing times may 

be restricted.  Many vieiwngs are by appointment with qualifi ed 

bidders. Contact the individual offi  ce for details. In the case of Open or 

Block viewings that are sometime s carried out by third party agents 

we will endeavor to give appropriate notice should the published 

viewing time change if appropriate.. Town & Country Property 

Auctions will not be liable for any costs or losses incurred due to 

viewing cancellations or no shows. 

Pre Auction Sales: Off ers made on property included in this auction 

may be accepted by the Vendor prior to the auction under auction 

terms. If prospective buyers are intending to bid at the auction for a 

specifi c lot, the auctioneers recommend that potential buyers keep in 

contact with the Auctioneer’s regional offi  ce which ls clearly noted on 

the lot at www.townandcountrypropertyauctions.co.uk.

Addendum: The addendum is an important document and provides 

details of the amendments to the catalogue and Conditions of Sale. 

Prospective buyers should ensure they inspect this document 

as its content may form part of the sales contract. Prospective 

purchasers should always check the addendum sheet on the day 

of the sale to see if there are any alterations or amendments to 

the particulars or special conditions on the property that they are 
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Notice for Prospective Buyers

interested in bidding for. The catalogue has been prepared on the 

basis of information provided. In some cases, for a variety of reasons 

verifi cation has not been possible prior to printing. Consequently, 

amendments may be made and the purchaser deemed to have full 

knowledge of them. Each individual regional offi  ce will prepare their 

own addendum.

Bidding: Each property will be off ered under auction terms on         

www.townandcountrypropertyauctions.co.uk.

To be able to bid a bidders security deposit will be payable securely on 

the online platform www.townandcountrypropertyauctions.co.uk.  

This is fully refundable to unsuccessful bidders. 

For more information on buyer registration go to                                               

www.townandcountrypropertyauctions.co.uk/pages/buy-with-us. 

At the fall of the virtual hammer the successful bidder will be under 

a binding contract to purchase the property in accordance with the 

general and special conditions of sale, together with the relevant 

addendum and contents of the notice. Following completion of the 

auction the successful bidder will be required to supply without 

delay their name and address, solicitor’s details, identifi cation, deposit 

and balance of the buyer’s premium (If appropriate). They will then 

be required to sign the auction memorandum. Each bidder will be 

deemed to be personally liable on making an accepted bid even if 

he/she purports to act as an agent for the principal purchaser or 

purports to sign the Memorandum of Sale in a respective capacity.

Bidding by Proxy or Telephone: If prospective buyers are unable to 

use the auction platform they are invited to contact the individual 

regional auctioneers detailed in the catalogue to discuss special 

arrangements for bidding by proxy or telephone. A Non-Attending 

Bid or Telephone Bid form and conditions will be provided in this 

instance. If bidding by telephone, the auctioneers accept no liability for 

poor signal or being unable to reach prospective buyers at the time 

required.

The Contract: The Memorandum of Sale will be signed in duplicate. 

One copy will be given to the prospective buyer, which must be given 

to their solicitor. The second copy will be retained by the Vendor’s 

solicitor. Completion of the sale and payment of the purchase money 

is typically 28 days after the exchange of contracts unless the 

conditions of sale provide otherwise. It may be this process will be 

carried out electronically.

Deposit: When the Memorandum of Sale is signed, the buyer will be 

asked to pay a deposit amount of  5% or 10% of the purchase price 

(plus VAT where applicable) for each lot subject to a minimum amount 

of £3,000 unless otherwise stated by the auctioneer. Payment can 

be made by Stripe, electronic bank transfer, bankers draft, company/

personal cheque, debit or credit card. Please note cash deposits are 

not accepted under any circumstances. The auctioneers only accept 

deposit cheques on the basis that there are adequate funds in the 

account on which the cheque is drawn.Please note, there is a 2% 

interest charge if the buyer pays the deposit via credit card.

Administration Charge: In some instances purchasers will be 

required to pay an administration charge at a minimum level of £750 

+vat (unless stated otherwise in the property description). All fees 

from Town & Country Property are clearly noted on the appropriate 

lot at www.townandcountrypropertyauctions.co.uk. It is strongly 

recommended all purchasers check the special conditions of sale as 

other fees may also apply to individual properties.

Buyer’s Premium: Purchasers on a majority of  lots will be required 

to pay a Buyer’s Premium to the auctioneer in addition to the deposit 

– see individual property details.

Disbursements/Additional Fees: Some additional fees or 

disbursements may become payable by the purchaser to the seller 

on completion. These will be detailed in the Special Conditions of 

Sale within the property’s legal pack and may be written in words. 

Prospective buyers are advised to check the Special Conditions 

of Sale carefully. Stamp Duty, Land Tax or Land and Buildings 

Transaction Tax may also apply in some circumstances. These costs 

will not be confi rmed in the legal pack, it is up to the bidder to make 

their own enquiries in this regard.

VAT: Unless otherwise provided in the Special Conditions of Sale, all 

lots are sold exclusive of VAT.

The Legal Aspect: Buying at auction is a contractual commitment 

and prospective buyers bid on the basis that they have checked 

the General Conditions of Sale, that are detailed at the back 

of the catalogue, and the Special Conditions of Sale relating to 

each individual lot. If there is a confl ict between them, the Special 

Conditions of Sale shall prevail. The legal packs can be found online at                 

www.townandcountrypropertyauctions.co.uk. Prospective 

buyers bid on the basis that they are deemed to have inspected 

all lots, have made all necessary enquiries and have checked the 

legal documentation. Buyers are deemed to be satisfi ed that they 

fully understand their content. The auctioneers strongly suggest 

that buyers take legal and professional advice prior to making an 

off er prior to auction, bidding at the auction, or post auction. The 

auctioneers will make every possible endeavor to provide access 

to all lots prior to the sale although this cannot be guaranteed. The 

auctioneers will attempt to answer any queries prior to auction and 

on the day. The auctioneer will not be able to answer any questions 

whilst the auction is proceeding.

*Please note that property for sale in Scotland will be subject 

to a separate set of terms and conditions, Conditions of 

Sale and Special Conditions, Articles of Roup and Minutes of 

Preference and Enactment. Please contact TCPA Scotland at                     

scotlandinfo@tcpa.co.uk

Access: Purchasers should be aware that they will not be entitled to 

the keys or access to the property (except by special arrangement) 

until completion date of the sale.

Property Insurance: Once the hammer falls at a Property Auction 

the purchaser becomes liable for the insurance of the property he/

she has bought. 

Post-auction Sale: If a potential purchaser is interested in a 

property that is not sold during the auction, they can speak to 

the relevant auction regional offi  ce and make an off er at, above or 

below the Guide. The off er will be put forward to the Vendor and 

if accepted, the prospective buyer will be able to proceed with 

the purchase under auction terms and conditions. Alternatively, 

some lots may be off ered at a set price in a BUY IT NOW auction on                                                

www.townandcountrypropertyauctions.co.uk

Disclaimer: Particulars on the website and within the catalogue are 

believed to be correct but their accuracy is not guaranteed. The 

auctioneers will always endeavor to inform prospective purchasers 

of variations to the catalogue, when such changes are brought 

to their attention. Town and Country Property Auctions nor their 

clients can be held responsible or any losses, damages, or abortive 

costs incurred in respect of lots that are withdrawn or sold prior 

to auction. Information relating to Rating matters has been obtained 

by verbal enquiry only. Prospective purchasers are advised to make 

their own enquiries of the appropriate authorities. Prospective 

purchasers are deemed to verify for themselves whether tenanted 

properties are occupied, and rents are being paid. All measurements, 

areas and distances are approximate only. Potential buyers are 

advised to check them. No representation or warranty is made in 

respect to the structure of any properties nor in relation to their 

state of repair. Prospective buyers should arrange for a survey of 

the particular lot by a professionally qualifi ed person. If you choose 

to make an off er based solely on a virtual viewing, then Town and 

Country Property Auctions does not accept any liability for errors in 

the information provided, including but not limited to, measurements, 

photography and video content. The Agents for themselves and 

for the Vendors of these Lots, whose Agents they are, give notice 

that: These Particulars do not constitute any part of an off er, or a 

contract. All the statements contained in these particulars as to the 

Lots are made without responsibility and are not to be relied on as 

statements or representations of fact and they do not make or give 

any representations or warranty whatsoever in relation to these 

Lots. 

Please refer to the relevant common auction 

conditions included at the rear of the catalogue or at                                                                

www.townandcountrypropertyauctions.co.uk
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Proof of Identifi cation

What the regulations mean for you as a bidder or buyer at the auction:

1.  In the case of an individual bidding at auction, we will require a certifi ed copy of a 

passport and utility bill.

2.  In the case of an individual acting on behalf of a third-party individual, we will require a 

certifi ed copy of a passport and recent utility bill from both.

3.  In the case of an individual acting on behalf of a company we will require details about 

the company including ownership information on the ultimate holding company and 

ultimate benefi cial owners of the company, including current addresses and dates of 

birth of all individuals with a controlling interest or who are ultimately benefi ting from 

the company’s activities. 

4.  If you are unable to attend in person or will be sending us a remote bidding form, we 

will require certifi ed ID that has been identifi ed by a professionally recognised individual. 

This will need to be provided to us in advance of the auction date.

5.  Your ID will be kept on fi le for 3 years and we will only require updated documents if 

you change address.

At registration for the auction you must provide 2 forms of ID, one photographic and one 

proof of residence that is dated within the last 3 months (a list of acceptable ID documents 

can be seen below).

Proof of identity
You must provide proof of identity with one of the following items:

Proof of address
You must provide proof of address by attaching a photo of one of the following items (they 

must be dated within the last three months):

PLEASE NOTE: A facility is included on www.townandcountrpropertyauctions.co.uk within the EIG Auction passport system 

which will allow prospective buyers to upload scans of their photographic ID and proof of address to their profi le, along 

with additional information which will assist Town & Country Property Auctions  in carrying out any further verifi cation 

that HMRC’s Anti Money Laundering Regulations require. If you are the successful bidder, the auction team will carry out an 

electronic ID verifi cation in order to meet the HMRC Anti-Money Laundering Regulations.

Valid passport National ID Card Driving licence

A photo of a 

bank statement

Acc No.

Utility bill Government 

correspondence
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London

London

Dixcart House, Addlestone, London,  KT15 2LU

01932 548500

london@tcpa.co.uk

Paul Burley

Director

Paul has been in the property industry for 33 years. Paul was a partner of an estate agents for 

15 years and for the last 5 years has dealt with the planning side of sites all over the country. 

Currently the director of the London franchise of Town and Country Auctions.

Away from the offi  ce Paul is an avid sports fan and likes to travel.

paul.burley@tcpa.co.uk 01932 548500

Paul Doran Jones

Director

A former England International Rugby Player and residential developer Paul has developed 

his expertise over fi fteen years in the industry. This allows him to give independent property 

consultancy with a people focused approach. He shares his expertise with a consistent, 

insightful service for clients, many of whom work with us repeatedly. These extensive skills in the 

residential, commercial and mixed use property sectors maximise values for clients but always in 

an assured, friendly and honest way.

paul.doranjones@tcpa.co.uk 01932 548500

Callum Thomas

Auction Manager

Callum started his career in property at the start of 2017, he started as a part-time sales 

negotiator and over the course of fi ve years worked his way up through the ranks to be-

come auction department manager. Callum had covered every part of the process view-

ings, valuations, portfolio sales, commercial sales, traditional auctions, online auctions and 

management.

callum@tcpa.co.uk 01932 548500

Andrina Craig 

Senior Negotiator 

Andrina has worked in property for 12 years, having previously been a business owner in the 

hospitality industry. In 2019, she was shortlisted for UK agent of the year, a testament to her 

unwavering commitment to delivering results and providing exceptional client service. Alongside 

her experience, Andrina brings with her an enthusiasm and passion which enables her to deliver 

for her client’s needs. In her spare time, she enjoys a variety of sports, travelling and time with 

family and friends.

andrina@tcpa.co.uk 01932 548500
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Manchester

Manchester

First Floor, Swan Buildings, 20 Swan Street, Manchester, Lancashire, M2 5JW

0161 509 9039

manchester@tcpa.co.uk

Sam Jackson

Sales Director

Sam is not only a capable and experienced conveyancing solicitor with over 25 year of experience 

she is also our brand ambassador. Sam is determined to show that things can be done 

diff erently. Sam has extensive knowledge of ‘The Three Shires’ area, having worked and lived 

here all of her life. She combines local knowledge, the legal know how and a passion for all things 

property.

sam.jackson@tcpa.co.uk 0161 509 9039

Louise Stanway

Director

Louise has over 20 years experience in the Property industry. She brings a wealth of knowledge 

and experience having qualifi ed as a Property Solicitor in 2008 and practised in and around 

the ‘Three Shires’ ever since. Louise has a real passion to ensure the clients journey through 

the auction process is one of ease and excellence. Her fresh approach to the Auction sector 

combined with her previous legal experience brings an innovative style to the auction process, 

delivering a ‘fast’ and ‘no fuss’ result for our clients.

louise.stanway@tcpa.co.uk 0161 509 9039

Anthony Beeston

Marketing Director

Anthony is a Solicitor and has owned a managed thriving legal practices over the last twenty 

years. Anthony now heads up our Accounts and Marketing Departments and focusses his time 

on enhancing the profi le of the business across our territory.

anthony.beeston@tcpa.co.uk 0161 509 9039

Dale Cox

Business Development Manager

Dale Cox, aff ectionately known as “The Auction Man,” brings extensive experience in the real estate 

industry, specialising in auctions, estate agency, and lettings. With a deep understanding of market 

dynamics and a proven track record of successful transactions, Dale is dedicated to helping 

clients navigate the complexities of buying and selling properties. His expertise in auctioneering 

allows him to maximise value for clients, making the process effi  cient and rewarding.

dale.cox@tcpa.co.uk 0161 509 9039

Laura Bell

Customer Care Consultant  

Laura has 9 years experience of working in a busy property team and has an excellent 

understanding of the process of buying and selling. Possessing a natural ability of putting 

customers at ease with a real empathy for their needs. Laura is a key member of our team and 

is always at the end of the phone to assist our vendors and their buyers through the auction 

process.

laura.bell@tcpa.co.uk 0161 509 9039
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South

Oxford Point, 19 Oxford Road, Bournemouth, BH8 8GS

0300 124 6022

contact@tcpa.co.uk

Mathew Illsley

Director

Mathew has been involved within property for 16 years starting his career with Country Wide 

Estate Agents and working with the sale of all property types including land & development 

opportunities. Mathew is now the Director for the South region of Town & Country Property 

Auctions and oversees the day to day running of the franchise along with this established and 

hardworking team, and is regularly traveling the south of England providing clients with face to 

face on site valuations of all property types from studio fl ats to plots of land with development 

potential. Mathew spends most of his spare time with his children and is a keen motorsports fan.

mathew@tcpa.co.uk 0300 124 6022

Chris Bryan

Director & Auctioneer 

Chris has 28 years of experience in the estate agency sector. He spent 21 years with a 

corporate company, managing several award-winning offi  ces and overseeing a network of 

offi  ces in a senior/area manager role. He later transitioned to a strong local agency, successfully 

integrating the Fine & Country brand into the upper quartile market across multiple areas 

in Dorset. Recently, Chris has worked in property auctions across regions from Kent and 

Hampshire to Dorset, Wiltshire, and Somerset.

In his personal life, Chris enjoys running, hiking, and spending time with his three wonderful 

children, family, and friends. He also reluctantly supports Everton Football Club.

chris.bryan@tcpa.co.uk 0300 124 6022
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The guide price is an indication of the vendor’s reserve price, being the minimum price the property can sell for on the day or at the end of the online auction. The reserve 

price will never be higher than the top end of a bracket guide price or more than 10% higher than a single fi gure guide price. It does not necessarily mean that the property 

will be sold for this price, as it depends on the level of interest, which can increase the fi nal selling price. On occasions the sale price does exceed the guide price signifi cantly.

www.townandcountrypropertyauctions.co.uk   |   info@tcpa.co.uk February 2025

41T&CPA Catalogue

TC Catalogue Lot Pages.indd   41TC Catalogue Lot Pages.indd   41 17/02/2025   13:4217/02/2025   13:42

https://south.townandcountrypropertyauctions.co.uk/lot/details/140105
https://south.townandcountrypropertyauctions.co.uk/lot/details/140856


7

8

Click for more information

Click for more information

42T&CPA Catalogue

February 2025 www.townandcountrypropertyauctions.co.uk   |   info@tcpa.co.uk

The majority of the property available in this catalogue will be subject to a buyer’s premium this will be clearly listed on the lot at www.tcpa.co.uk. Prospective purchasers 

are advised to read any addendum, ‘Notice to Prospective Purchasers’, general and special conditions of sale applicable to the region in addition to the legal pack.
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The guide price is an indication of the vendor’s reserve price, being the minimum price the property can sell for on the day or at the end of the online auction. The reserve 

price will never be higher than the top end of a bracket guide price or more than 10% higher than a single fi gure guide price. It does not necessarily mean that the property 
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The guide price is an indication of the vendor’s reserve price, being the minimum price the property can sell for on the day or at the end of the online auction. The reserve 

price will never be higher than the top end of a bracket guide price or more than 10% higher than a single fi gure guide price. It does not necessarily mean that the property 

will be sold for this price, as it depends on the level of interest, which can increase the fi nal selling price. On occasions the sale price does exceed the guide price signifi cantly.
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The majority of the property available in this catalogue will be subject to a buyer’s premium this will be clearly listed on the lot at www.tcpa.co.uk. Prospective purchasers 

are advised to read any addendum, ‘Notice to Prospective Purchasers’, general and special conditions of sale applicable to the region in addition to the legal pack.
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North West

North West

162 County Road, Walton, Liverpool, Merseyside, L4 5PH

0333 210 1229

northwest@tcpa.co.uk

David France

Director

David France has over 15 years’ worth of property investment experience ranging from 

brokering deals to building a property portfolio using many creative purchasing strategies. Out 

of the offi  ce, David enjoys boxing, walking and time with his family.

david.france@tcpa.co.uk 0333 210 1229

Dan Lowerson

Director

Daniel has over twenty years’ experience in diff erent aspect of property sales and investment. 

He was a founder of National Property Trade. NPT has become one of the UKs largest real 

estate accelerated sales platforms trading properties at auction in London and across the 

country. Daniel has a wealth of experience valuing property across the country. He has a 

track record of excellence in customer service and a passion for embracing new innovative 

technologies whilst retaining the need for good old-fashioned customer communication. Away 

from the offi  ce Daniel enjoys the gym, yoga and spending time with his family.

dan@tcpa.co.uk 0333 210 1229

Daniel Webster

Auction Consultant

With over 20 years’ experience in the real estate industry, across various fi elds including running 

a successful Estate Agency and as a property trader, Dan works towards delivering the reliable, 

effi  cient experience our customers deserve.

At home Dan likes spending time with his wife and two children travelling the country, visiting 

National Trust sites, writing and playing chess.

daniel.webster@tcpa.co.uk 0333 210 1229

Danny Jones

Auction Manager

Danny started building his property portfolio in 2004 and since then it has grown to a signifi cant 

mix of both residential and commercial property in the Liverpool / Wirral area. Danny also owns 

and runs a property management company in Liverpool, experienced in new property legislation 

and compliance brought into the private rental sector, currently managing over 200 properties 

so a wealth of knowledge within this sector. Away from work he likes to spend time with his family 

and enjoys football, boxing and golf.

danny@tcpa.co.uk 0333 210 1229

Bidding opens 11.00 am - 22 Lots

Dale Cox

Business Development Manager

Dale Cox, aff ectionately known as “The Auction Man,” brings extensive experience in the real estate 

industry, specialising in auctions, estate agency, and lettings. With a deep understanding of market 

dynamics and a proven track record of successful transactions, Dale is dedicated to helping 

clients navigate the complexities of buying and selling properties. His expertise in auctioneering 

allows him to maximise value for clients, making the process effi  cient and rewarding.

dale.cox@tcpa.co.uk 0333 210 1229
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The majority of the property available in this catalogue will be subject to a buyer’s premium this will be clearly listed on the lot at www.tcpa.co.uk. Prospective purchasers 

are advised to read any addendum, ‘Notice to Prospective Purchasers’, general and special conditions of sale applicable to the region in addition to the legal pack.
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The guide price is an indication of the vendor’s reserve price, being the minimum price the property can sell for on the day or at the end of the online auction. The reserve 

price will never be higher than the top end of a bracket guide price or more than 10% higher than a single fi gure guide price. It does not necessarily mean that the property 

will be sold for this price, as it depends on the level of interest, which can increase the fi nal selling price. On occasions the sale price does exceed the guide price signifi cantly.
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The majority of the property available in this catalogue will be subject to a buyer’s premium this will be clearly listed on the lot at www.tcpa.co.uk. Prospective purchasers 

are advised to read any addendum, ‘Notice to Prospective Purchasers’, general and special conditions of sale applicable to the region in addition to the legal pack.
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The guide price is an indication of the vendor’s reserve price, being the minimum price the property can sell for on the day or at the end of the online auction. The reserve 

price will never be higher than the top end of a bracket guide price or more than 10% higher than a single fi gure guide price. It does not necessarily mean that the property 

will be sold for this price, as it depends on the level of interest, which can increase the fi nal selling price. On occasions the sale price does exceed the guide price signifi cantly.
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The majority of the property available in this catalogue will be subject to a buyer’s premium this will be clearly listed on the lot at www.tcpa.co.uk. Prospective purchasers 

are advised to read any addendum, ‘Notice to Prospective Purchasers’, general and special conditions of sale applicable to the region in addition to the legal pack.
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The guide price is an indication of the vendor’s reserve price, being the minimum price the property can sell for on the day or at the end of the online auction. The reserve 

price will never be higher than the top end of a bracket guide price or more than 10% higher than a single fi gure guide price. It does not necessarily mean that the property 

will be sold for this price, as it depends on the level of interest, which can increase the fi nal selling price. On occasions the sale price does exceed the guide price signifi cantly.
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The majority of the property available in this catalogue will be subject to a buyer’s premium this will be clearly listed on the lot at www.tcpa.co.uk. Prospective purchasers 

are advised to read any addendum, ‘Notice to Prospective Purchasers’, general and special conditions of sale applicable to the region in addition to the legal pack.
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The guide price is an indication of the vendor’s reserve price, being the minimum price the property can sell for on the day or at the end of the online auction. The reserve 

price will never be higher than the top end of a bracket guide price or more than 10% higher than a single fi gure guide price. It does not necessarily mean that the property 

will be sold for this price, as it depends on the level of interest, which can increase the fi nal selling price. On occasions the sale price does exceed the guide price signifi cantly.
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The majority of the property available in this catalogue will be subject to a buyer’s premium this will be clearly listed on the lot at www.tcpa.co.uk. Prospective purchasers 

are advised to read any addendum, ‘Notice to Prospective Purchasers’, general and special conditions of sale applicable to the region in addition to the legal pack.
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The guide price is an indication of the vendor’s reserve price, being the minimum price the property can sell for on the day or at the end of the online auction. The reserve 

price will never be higher than the top end of a bracket guide price or more than 10% higher than a single fi gure guide price. It does not necessarily mean that the property 

will be sold for this price, as it depends on the level of interest, which can increase the fi nal selling price. On occasions the sale price does exceed the guide price signifi cantly.
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The majority of the property available in this catalogue will be subject to a buyer’s premium this will be clearly listed on the lot at www.tcpa.co.uk. Prospective purchasers 

are advised to read any addendum, ‘Notice to Prospective Purchasers’, general and special conditions of sale applicable to the region in addition to the legal pack.
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Cheshire, 
Shropshire & Staff ordshire

Cheshire, Shropshire & Staff ordshire

23 - 25 Market Street, Crewe, Cheshire, CW1 2EW

0330 175 5889

threeshires@tcpa.co.uk

Sam Jackson

Sales Director

Sam is not only a capable and experienced conveyancing solicitor with over 25 year of experience 

she is also our brand ambassador. Sam is determined to show that things can be done 

diff erently. Sam has extensive knowledge of ‘The Three Shires’ area, having worked and lived 

here all of her life. She combines local knowledge, the legal know how and a passion for all things 

property.

sam.jackson@tcpa.co.uk 0330 175 5889

Louise Stanway

Director

Louise has over 20 years experience in the Property industry. She brings a wealth of knowledge 

and experience having qualifi ed as a Property Solicitor in 2008 and practised in and around 

the ‘Three Shires’ ever since. Louise has a real passion to ensure the clients journey through 

the auction process is one of ease and excellence. Her fresh approach to the Auction sector 

combined with her previous legal experience brings an innovative style to the auction process, 

delivering a ‘fast’ and ‘no fuss’ result for our clients.

louise.stanway@tcpa.co.uk 0330 175 5889

Anthony Beeston

Marketing Director

Anthony is a Solicitor and has owned a managed thriving legal practices over the last twenty 

years. Anthony now heads up our Accounts and Marketing Departments and focusses his time 

on enhancing the profi le of the business across our territory.

anthony.beeston@tcpa.co.uk 0330 175 5889

Dale Cox

Business Development Manager

Dale Cox, aff ectionately known as “The Auction Man,” brings extensive experience in the real estate 

industry, specialising in auctions, estate agency, and lettings. With a deep understanding of market 

dynamics and a proven track record of successful transactions, Dale is dedicated to helping 

clients navigate the complexities of buying and selling properties. His expertise in auctioneering 

allows him to maximise value for clients, making the process effi  cient and rewarding.

dale.cox@tcpa.co.uk 0330 175 5889

Laura Bell

Customer Care Consultant  

Laura has 9 years experience of working in a busy property team and has an excellent 

understanding of the process of buying and selling. Possessing a natural ability of putting 

customers at ease with a real empathy for their needs. Laura is a key member of our team and 

is always at the end of the phone to assist our vendors and their buyers through the auction 

process.

laura.bell@tcpa.co.uk 0330 175 5889

Bidding opens 12.00 pm - 24 Lots
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The majority of the property available in this catalogue will be subject to a buyer’s premium this will be clearly listed on the lot at www.tcpa.co.uk. Prospective purchasers 

are advised to read any addendum, ‘Notice to Prospective Purchasers’, general and special conditions of sale applicable to the region in addition to the legal pack.
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The guide price is an indication of the vendor’s reserve price, being the minimum price the property can sell for on the day or at the end of the online auction. The reserve 

price will never be higher than the top end of a bracket guide price or more than 10% higher than a single fi gure guide price. It does not necessarily mean that the property 

will be sold for this price, as it depends on the level of interest, which can increase the fi nal selling price. On occasions the sale price does exceed the guide price signifi cantly.
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The majority of the property available in this catalogue will be subject to a buyer’s premium this will be clearly listed on the lot at www.tcpa.co.uk. Prospective purchasers 

are advised to read any addendum, ‘Notice to Prospective Purchasers’, general and special conditions of sale applicable to the region in addition to the legal pack.
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The guide price is an indication of the vendor’s reserve price, being the minimum price the property can sell for on the day or at the end of the online auction. The reserve 

price will never be higher than the top end of a bracket guide price or more than 10% higher than a single fi gure guide price. It does not necessarily mean that the property 

will be sold for this price, as it depends on the level of interest, which can increase the fi nal selling price. On occasions the sale price does exceed the guide price signifi cantly.
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The majority of the property available in this catalogue will be subject to a buyer’s premium this will be clearly listed on the lot at www.tcpa.co.uk. Prospective purchasers 

are advised to read any addendum, ‘Notice to Prospective Purchasers’, general and special conditions of sale applicable to the region in addition to the legal pack.
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The guide price is an indication of the vendor’s reserve price, being the minimum price the property can sell for on the day or at the end of the online auction. The reserve 

price will never be higher than the top end of a bracket guide price or more than 10% higher than a single fi gure guide price. It does not necessarily mean that the property 

will be sold for this price, as it depends on the level of interest, which can increase the fi nal selling price. On occasions the sale price does exceed the guide price signifi cantly.
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The majority of the property available in this catalogue will be subject to a buyer’s premium this will be clearly listed on the lot at www.tcpa.co.uk. Prospective purchasers 

are advised to read any addendum, ‘Notice to Prospective Purchasers’, general and special conditions of sale applicable to the region in addition to the legal pack.
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The guide price is an indication of the vendor’s reserve price, being the minimum price the property can sell for on the day or at the end of the online auction. The reserve 

price will never be higher than the top end of a bracket guide price or more than 10% higher than a single fi gure guide price. It does not necessarily mean that the property 

will be sold for this price, as it depends on the level of interest, which can increase the fi nal selling price. On occasions the sale price does exceed the guide price signifi cantly.
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The majority of the property available in this catalogue will be subject to a buyer’s premium this will be clearly listed on the lot at www.tcpa.co.uk. Prospective purchasers 

are advised to read any addendum, ‘Notice to Prospective Purchasers’, general and special conditions of sale applicable to the region in addition to the legal pack.
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The guide price is an indication of the vendor’s reserve price, being the minimum price the property can sell for on the day or at the end of the online auction. The reserve 
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The majority of the property available in this catalogue will be subject to a buyer’s premium this will be clearly listed on the lot at www.tcpa.co.uk. Prospective purchasers 

are advised to read any addendum, ‘Notice to Prospective Purchasers’, general and special conditions of sale applicable to the region in addition to the legal pack.
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The guide price is an indication of the vendor’s reserve price, being the minimum price the property can sell for on the day or at the end of the online auction. The reserve 
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Scotland

Scotland

Rewd Group HQ, Unit 4 Barons Court, Grangemouth, Stirlingshire, FK3 8BH

01324 227 219

scotlandinfo@tcpa.co.uk

Laurie Devine

Auction Valuer

Laurie embarked on his professional journey as a tax specialist with HMRC before transitioning 

into the realm of property at the outset of 2024. Driven by a profound passion for the property 

market and auction industry, his infl uence has been profound. Laurie adeptly navigates clients 

and prospective sellers through their property journeys, drawing on his extensive sales 

expertise to achieve outstanding outcomes. Beyond his professional pursuits, Laurie also 

showcases his talents as a semi-professional footballer for Linlithgow Rose, competing in the 

Scottish Lowland League.

l.devine@tcpa.co.uk 01324 227 219

Conar Tracey

Director

Conar entered the world of property as a ‘Trainee Estate Agent’ when he was 18 years old and 

quickly progressed to becoming the youngest Property Valuer in Scotland at only 19. Since then, 

Conar has become an industry expert and has brokered over 1,000 property transactions 

across the whole of the UK and gained further qualifi cation in commercial property and building 

surveying. With over 10 years’ experience in the property industry, Conar has been responsible 

for running operations for some of the largest quick sale estate agents and property auctions 

in the country. 

conar@tcpa.co.uk 01324 227 219

Ryan Retson

Business Development Manager

Ryan began his career in sales, amassing over 5 years of valuable experience in corporate 

environments. With a passion for real estate, he transitioned into the estate and auction 

industry, where he has honed his skills for the past 2 years. Ryan expertly guides clients through 

the auction process, leveraging his sales expertise to deliver exceptional results. Beyond his 

professional pursuits, he enjoys sports, music, and maintaining an active lifestyle.

ryan@tcpa.co.uk 01324 227 219

Sarah Murkowski

Business Development Manager

Sarah is a dedicated professional with extensive experience in supportive roles and managerial 

positions, known for excellent organizational skills and the ability to foster teamwork and 

effi  ciency. With a strong focus on problem-solving and process improvement, Sarah has 

successfully managed teams and provided top-level support in dynamic environments. Outside of 

work, Sarah enjoys pursuing active hobbies like horse riding and water sports, demonstrating a 

passion for discipline, focus, and adventure in both professional and personal life.

sarah@tcpa.co.uk 01324 227 219

Bidding opens 2.00 pm - 18 Lots
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The guide price is an indication of the vendor’s reserve price, being the minimum price the property can sell for on the day or at the end of the online auction. The reserve 

price will never be higher than the top end of a bracket guide price or more than 10% higher than a single fi gure guide price. It does not necessarily mean that the property 

will be sold for this price, as it depends on the level of interest, which can increase the fi nal selling price. On occasions the sale price does exceed the guide price signifi cantly.
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The majority of the property available in this catalogue will be subject to a buyer’s premium this will be clearly listed on the lot at www.tcpa.co.uk. Prospective purchasers 
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The guide price is an indication of the vendor’s reserve price, being the minimum price the property can sell for on the day or at the end of the online auction. The reserve 

price will never be higher than the top end of a bracket guide price or more than 10% higher than a single fi gure guide price. It does not necessarily mean that the property 
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The majority of the property available in this catalogue will be subject to a buyer’s premium this will be clearly listed on the lot at www.tcpa.co.uk. Prospective purchasers 
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The guide price is an indication of the vendor’s reserve price, being the minimum price the property can sell for on the day or at the end of the online auction. The reserve 

price will never be higher than the top end of a bracket guide price or more than 10% higher than a single fi gure guide price. It does not necessarily mean that the property 

will be sold for this price, as it depends on the level of interest, which can increase the fi nal selling price. On occasions the sale price does exceed the guide price signifi cantly.
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The guide price is an indication of the vendor’s reserve price, being the minimum price the property can sell for on the day or at the end of the online auction. The reserve 

price will never be higher than the top end of a bracket guide price or more than 10% higher than a single fi gure guide price. It does not necessarily mean that the property 
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North East 

North East

158 High Street, Eston, Middlesbrough, Cleveland, TS6 9JA

01642 263 333

northeast@tcpa.co.uk

Andy Hutt

Auction Consultant

Andy has been in the property industry for 22 years and is responsible for developing 

relationships with new partners across the North East of England. Enabling current and new 

partnerships to grow their service off erings and income streams through Auction Sales, Andy 

brings a depth of knowledge and experience from running a residential lettings agency and 

helping Landlords source and grow their property portfolios across Teesside.

In his spare time, a huge football fan and an avid supporter of Middlesbrough FC ,enjoys taking 

time out in the gym and spending time down time with my family and friends.

andy.hutt@tcpa.co.uk 01642 263 333

Harry Hutt

Director

Harry has a passion for property and a commitment to excellence in property auctions. His 

fresh perspective helps clients navigate transactions smoothly and effi  ciently. By using modern 

business strategies and innovative marketing, Harry aims to revolutionize the property auction 

sector. Leveraging cutting-edge technology, he maximizes property value and visibility. Dedicated 

to providing a transparent, speedy, and straightforward auction experience, Harry empowers 

both seasoned investors and fi rst-time buyers to succeed in today’s competitive real estate 

market.

harry.hutt@tcpa.co.uk 01642 263 333

Natalie Crawford 

Partners & Acquisitions 

With over 24 years of experience across customer-facing industries, Natalie brings a unique 

blend of skills and expertise to TCPA. Her personal passion for property has spanned over eight 

years, during which time she has successfully managed and expanded her own property portfolio 

for the past six years. People are another passion, and with extensive experience in sales and 

customer service, Natalie is the perfect fi t for heading up relationships with our partner agents. 

Her vast job knowledge and willingness to take on new challenges make her a dedicated and 

adaptable professional, always eager to explore new opportunities in the property market.

Outside of work, Natalie is enjoys fi tness, enjoys spending time at the gym, she loves embarking on 

adventures with her family. She also has a deep love for travel.

natalie.crawford@tcpa.co.uk 01642 263 333

Leah Lane

Auction Co-ordinator  

Before joining us Leah worked in Estate Agency. Within this she enhanced her knowledge of the 

property market and developed signifi cant knowledge of the local area. Leah is highly motivated 

and off ers exceptional customer service.

In her spare time, she enjoys spending time with her family and friends.

leah.lane@tcpa.co.uk 01642 263 333

Bidding opens 3.00 pm - 15 Lots
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The majority of the property available in this catalogue will be subject to a buyer’s premium this will be clearly listed on the lot at www.tcpa.co.uk. Prospective purchasers 

are advised to read any addendum, ‘Notice to Prospective Purchasers’, general and special conditions of sale applicable to the region in addition to the legal pack.
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The guide price is an indication of the vendor’s reserve price, being the minimum price the property can sell for on the day or at the end of the online auction. The reserve 

price will never be higher than the top end of a bracket guide price or more than 10% higher than a single fi gure guide price. It does not necessarily mean that the property 

will be sold for this price, as it depends on the level of interest, which can increase the fi nal selling price. On occasions the sale price does exceed the guide price signifi cantly.
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The guide price is an indication of the vendor’s reserve price, being the minimum price the property can sell for on the day or at the end of the online auction. The reserve 

price will never be higher than the top end of a bracket guide price or more than 10% higher than a single fi gure guide price. It does not necessarily mean that the property 
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Yorkshire

Commerce Court, Challenge Way, Bradford, West Yorkshire, BD4 8NW

0113 340 1455

yorkshire@tcpa.co.uk

Ashley Vanzie

Sales Director

Ashley Vanzie is a former Great Britain boxing athlete who successfully transitioned from elite 

sport into the world of property investment and sales. Now the Sales Director for Town & 

Country Property Auction House, Ashley combines his competitive edge, resilience, and strategic 

mindset to excel in the fast-paced property industry.

Drawing on the same discipline and determination that fueled his success in the ring, he pivoted 

into property investment, quickly gaining expertise in renovations, deal structuring, and wealth-

building through real estate. His deep understanding of the market and ability to identify high-

value opportunities positioned him as a leader in the industry.

Ashley specialises in helping clients maximise their property investments, providing expert 

guidance on buying and selling properties at auction. His dynamic approach, coupled with his 

extensive network, allows him to deliver tailored solutions that meet the unique needs of each 

client.

ash@tcpa.co.uk 0113 340 1455 

Raza Khan

Auction Co-ordinator

My name is Raza Khan, and I’m a 19-year-old with an unwavering determination to make a 

positive impact on the world.

In my current role as an Auction Coordinator at Town & Country, I am responsible for managing 

the seamless execution of property auctions from start to fi nish. My role involves working closely 

with clients and team members to ensure each auction runs smoothly and effi  ciently.

Growing up in Yorkshire, I have always been driven by a passion for learning and a commitment 

to excellence. Outside of my professional pursuits, I have a diverse range of hobbies that keep me 

energised and inspired. I love majority of sports which include a whole variety from table tennis 

and Snooker, all the way to sports such as Boxing and MMA.

raza@tcpa.co.uk 0113 340 1455 

Paul Finneran 

Social Media Marketing Specialist

With over 10 years of experience in social media marketing, Paul specializes in generating high-

quality sales leads and driving business growth through strategic online promotion. He has 

worked with a variety of clients, creating tailored campaigns that deliver measurable results.

When not focusing on digital marketing, Paul enjoys keeping fi t at the gym and exploring Britain’s 

scenic hiking trails. For relaxation, he loves a sun-soaked holiday in a beautiful destination.

yorkshire@tcpa.co.uk 0113 340 1455 

Yorkshire
Bidding opens 4.00 pm - 2 Lots
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East Anglia

The Shoe Quarter, 51, Colegate, Norwich, Norfolk, NR3 1DD

01603 362226

eastanglia@tcpa.co.uk

William O’Neill 

Director

I have worked in the building trade for 30 years renovating properties and for the past 8 I have 

been involved in property sales. I intend to bring this wealth of knowledge and new perspective 

to Town and County Auctions East Anglia. I have always put customers fi rst and this will be the 

main focus of my role in the future.

william@tcpa.co.uk 01603 362226

Brenda O’Neill

Auction Co-ordinator

I have project managed several voluntary and health care provisions over the years as well 

as working in the education sector, and intend to bring this wide range of communication and 

organisational skills to Town and Country Auctions East Anglia. In the last 3 years I have been 

involved in the property market in the local area and I have experience of viewing and renovating 

properties and my priority has always been customer care.

brenda@tcpa.co.uk 01603 362226

East Anglia
Bidding opens 4.00 pm - 2 Lots
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South Wales

South Wales

2 High St, Clydach, Swansea, SA6 5LE

0800 688 9535

southwales@tcpa.co.uk

Dewi Davies

Director

Dewi has been involved in the property industry for 21 years, renovating and refurbishing 

properties and has a vast knowledge of buying at auction. A trained television cameraman and 

more recently producer / director of the property renovation programme ‘The Great House 

Giveaway’, Channel 4 and ‘Ty am Ddim’ on S4C which combines work with his passion for property. 

In his spare time, Dewi likes spending time with the family, reading, travelling and taking his dog 

for long countryside walks.

dewi@tcpa.co.uk 0800 688 9535

Carys Davies

Director

Having studied at the London School of Economics and City University London, Carys returned 

to Swansea to pursue a career in the media. Having an interest in Property Development, Carys 

established multi award winning Perfect Pads Sales & Lettings in 2005. She also presents the 

property renovation programme ‘The Great House Giveaway’ on Channel 4 and ‘Ty am Ddim’ on 

S4C. In her spare time, Carys enjoys developing properties, skiing, walking the dog, and travelling 

with her husband and 2 sons.

southwales@tcpa.co.uk 0800 688 9535

Lauren

Auction Consultant

After fi nishing school Lauren started estate agency and fell in love with property. Having a few 

years of experience Lauren has gained excellent customer service skills and is very committed 

to her work. She provides quality service to build relationships with clients and more importantly, 

maintain those relationships by communicating eff ectively. In her spare time she loves travelling 

with her partner and spending time with her dogs.

southwales@tcpa.co.uk 0800 688 9535

Huw Jones 

Auction Consultant 

With previous experience in investing, renovating properties and sales. Huw has fresh 

perspective and enthusiasm for the role, he’s keen to collaborate and grow the business to 

deliver exceptional results for his clients.

southwales@tcpa.co.uk 07792 655041
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West Midlands

Regus, Fort Dunlop, Fort Parkway, Birmingham, West Midlands, B24 9FE

0800 047 2010

birmingham@tcpa.co.uk

Tasha Robinson

Director

Tasha began her journey in property at a specialist law fi rm at the age of 17. She has since 

become a qualifi ed property lawyer and trader. With a wealth of legal expertise and practical 

trading experience, she handles property transactions with care and accuracy. In her spare 

time, Tasha enjoys traveling and cooking up a storm.

tasha@tcpa.co.uk 0800 047 2010

Ras Robinson

Director  

With nearly two decades in property, Ras is a seasoned landlord, property trader, and 

renovation expert. His diverse experience in residential property coupled with his remarkable 

people skills set him apart as a trusted collaborator and advisor. Off -duty, Ras enjoys football and 

reading.

ras@tcpa.co.uk 0800 047 2010

Paul Grainger  

Auction Sales Manager    

Paul is an energetic and driven Auction Sales Manager with a passion for people and sales. His 

natural ability to connect with clients, combined with his enthusiasm and determination, makes 

him a strong force in the fast-moving auction world.

Well-traveled and always up for a challenge, Paul brings a fresh perspective and a dynamic 

approach to every deal. When he’s not dealing with auctions, he channels his energy into teaching 

circus skills to kids and adults, sharing his love for teaching and co-ordination skills with the next 

generation. Whether he’s closing sales, building relationships, or coaching unicycle and juggling, 

his passion and drive are always at the forefront.

westmidlands@tcpa.co.uk 0800 047 2010

Kimani Robinson 

Auction Support Specialist   

As an Auction Support Specialist, Kimani plays a key role in ensuring a smooth and effi  cient 

auction process. With a strong passion for learning and growth in the industry, she is always 

eager to expand her knowledge and expertise.

Outside of work, Kimani enjoys spending time in the kitchen, experimenting with new recipes, and 

baking treats for family and friends. Whether managing auction processes or creating delicious 

baked goods, Kimani approaches everything with creativity and dedication.

kimani@tcpa.co.uk 0800 047 2010

West 

Midlands
Bidding opens 4.00 pm - 7 Lots
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South West

South West

2B Berkeley Vale, Falmouth, Cornwall, TR11 3XE

0333 034 1747

southwest@tcpa.co.uk

Jasmine Huxley

Auction Co-ordinator  

Jasmine has been in the property industry for over 10 years, she started investing in property 

at a young age, and this led to her setting up various property related businesses, together with 

a varied portfolio. From her successes, Jasmine has gained a wealth of knowledge and diverse 

property experience which is hugely benefi cial in an everchanging market.

Jasmine originates from the South West and is looking forward to sharing her local expertise 

and passion for all things property with her clients and partners.

jasmine.huxley@tcpa.co.uk 0333 034 1747

Joe Morris

Director  

Joe began his career as a graduate trainee at Halifax BS, where he spent 11 years before 

founding his own property-related business in the North West in 2000. For the next 16 years, 

he provided information to conveyancing solicitors and estate agents. After a temporary 

retirement, Joe relocated to Cornwall and now, with the support of his family and colleagues, 

promotes the auction services of Town & Country to assist both vendors and purchasers.

Outside of work, Joe is an avid sports fan, rock music enthusiast, and enjoys exploring the hidden 

coves and beaches of the South West with his dogs.

joe.morris@tcpa.co.uk 0333 034 1747

Bidding opens 5.00 pm - 10 Lots
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East Midlands

167-169 Great Portland Street, 5th Floor, London, W1W 5PF

0800 208 8848

eastmidlands@tcpa.co.uk

Conar Tracey

Director

Conar entered the world of property as a ‘Trainee Estate Agent’ when he was 18 years old and 

quickly progressed to becoming the youngest Property Valuer in Scotland at only 19. Since then, 

Conar has become an industry expert and has brokered over 1,000 property transactions 

across the whole of the UK and gained further qualifi cation in commercial property and building 

surveying. With over 10 years’ experience in the property industry, Conar has been responsible 

for running operations for some of the largest quick sale estate agents and property auctions 

in the country. 

eastmidlands@tcpa.co.uk 0800 208 8848

Sarah Murkowski

Business Development Manager

Sarah is a dedicated professional with extensive experience in supportive roles and managerial 

positions, known for excellent organizational skills and the ability to foster teamwork and 

effi  ciency. With a strong focus on problem-solving and process improvement, Sarah has 

successfully managed teams and provided top-level support in dynamic environments. Outside of 

work, Sarah enjoys pursuing active hobbies like horse riding and water sports, demonstrating a 

passion for discipline, focus, and adventure in both professional and personal life.

sarah@tcpa.co.uk 0800 208 8848

East          

Midlands

Laurie Devine

Auction Valuer

Laurie embarked on his professional journey as a tax specialist with HMRC before transitioning 

into the realm of property at the outset of 2024. Driven by a profound passion for the property 

market and auction industry, his infl uence has been profound. Laurie adeptly navigates clients 

and prospective sellers through their property journeys, drawing on his extensive sales 

expertise to achieve outstanding outcomes. Beyond his professional pursuits, Laurie also 

showcases his talents as a semi-professional footballer for Linlithgow Rose, competing in the 

Scottish Lowland League.

l.devine@tcpa.co.uk 0800 208 8848
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North Wales, 
Mid Wales, Oswestry & Chester

North Wales, Mid Wales, Oswestry & Chester

Regus House, Herons Way, Chester, CH4 9QR

0800 334 5090

info@tcpa.co.uk

Neil McDonald

Chief Executive Offi  cer

Having been involved in the property industry since 2001, Neil has a vast range of knowledge 

and experience and is responsible for overseeing the whole network. A commitment to providing 

the highest levels of service to customers and clients and driving the growth of the business is 

a primary focus within his role. Outside of work Neil enjoys music, football and spending time with 

his family. 

neilmcdonald@tcpa.co.uk 0800 334 5090

Steve Taylor

Director

Steve founded Town & Country Estate Agents in 1991, having vast experience in the property 

sector and responsible for overseeing multiple multidisciplinary branches. Steve oversees stock 

management for the Chester and Wirral area. Outside of work Steve enjoys cycling, watching 

football and socialising.

steve@townandcountrychester.co.uk 0800 334 5090

Lloyd Marsden

Director

Lloyd has been at Town & Country since 2015. Responsible for the operations of the franchise in 

the UK and Ireland, Lloyd brings extensive experience in property valuations, operating auctions 

and running of systems. Away from the offi  ce he enjoys walking his dog, playing football and 

watching a variety of sports.

lloyd@tcpa.co.uk 0800 334 5090

Paul Davies

Director

Paul has been in the property industry for 36 years and is a qualifi ed RICS valuer. Responsible 

for the company’s auctions in North, Mid Wales and Cheshire Paul brings a wealth of knowledge 

and experience to the team. Previous roles include Wrexham council and Beresford Adams 

Commercial, with a strong background in valuing residential, commercial and probate properties.

Away from the offi  ce Paul enjoys reading and watching a variety of sports.

paul@tcpa.co.uk 0800 334 5090

Richard Ellis

Director

Richard has been part of the property industry since 1997 and has worked in the Wrexham 

area for many years. He now operates and owns a branch of Town and Country in Oswestry, 

Shropshire. He and his family live on the Welsh/ English border which gives him a real positive 

sense of community and a strong rural background. Qualifi ed as a Quantity Surveyor, he has an 

excellent grasp of property construction and the building industry.

richard@townandcountryoswestry.co.uk 0800 334 5090

Bidding opens 5.30 pm - 32 Lots
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Seller’s FAQs

Going to Town and Country made selling my property 

so much easier. The staff  are polite, helpful, effi  cient and 

knowledgeable and thanks to their seamless service my 

property was sold quickly, realising an excellent sale price. I 

wholeheartedly recommend them."

132T&CPA Catalogue

Why auction?
Best price – competition is good, gathering all potential purchasers together at the 

same time creates this, so you can be rest assured the price achieved is the best 

price you could possibly achieve.

Speed – Selling at auction is much faster than selling through an estate agent. Most 

properties are sold on an unconditional basis which means immediate exchange of 

contract and most auction sales complete in 20 working days.

Security – Once the hammer falls your buyer is legally committed to purchase and 

cannot change their mind without the penalty of losing their deposit.

Can I set a reserve price?
Yes, this is confi dential between the seller and the auctioneer. A reserve price is the 

price stated as the lowest fi gure acceptable to the seller.

What properties are sold at auction?
We sell a wide variety of properties at our auctions ranging from properties for 

improvement, tenanted properties, residential investments, probate properties, 

development propositions, derelict property, building land, mixed use properties, 

commercial investments, unique properties and amenity land.

How will you advertise my property?
We advertise on property portals such as Rightmove, 

Onthemarket and Zoopla reaching a wide audience of buyers. 

All properties are marketed on our national website and our 

buyers receive regular alerts. Our property experts are happy 

to discuss any local marketing campaigns over the phone or at 

an appointment.

My sale has fallen through, is selling at auction secure?
Yes, on unconditional sales exchange of contracts is immediate. 

The buyer pays a deposit and most sales are typically 

completed in 28 days.
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Sell your property 

at Auction!

It’s... 

CONTACT US FOR FURTHER DETAILS TO ARRANGE A FREE VALUATION

E info@tcpa.co.uk W tcpa.co.ukT 0800 334 5090

TC Catalogue Back Editorial.indd   133TC Catalogue Back Editorial.indd   133 14/02/2025   13:2314/02/2025   13:23

https://www.townandcountrypropertyauctions.co.uk/


134T&CPA Catalogue

February 2025

Common Auction Conditions (Edition 4)

INTRODUCTION

The Common Auction Conditions are designed for real estate auctions, 
to set a common standard across the industry. There are three 
sections, all of which are compulsory except where stated:

Glossary (Compulsory)

The glossary gives special meanings to certain words used in the 
conditions.

Auction Conduct Conditions (Compulsory)

The Auction Conduct Conditions govern the relationship between the 
auctioneer and anyone who participates in the auction. They apply 
wherever the

property is located, and cannot be changed without the auctioneer’s 
agreement.

We recommend that these conditions are set out in a two-part notice 
to bidders, part one containing advisory material – which auctioneers 
can tailor to

their needs – and part two the auction conduct conditions and any 
extra auction conduct conditions.

Sale Conditions (General Conditions compulsory, template forms 
optional)

The Sale Conditions apply only to property in England and Wales, and 
govern the agreement between each seller and buyer. They include 
general conditions of sale and template forms of special conditions of 
sale, tenancy and arrears schedules and a sale memorandum. They 
must not be used if other standard conditions apply.

The RICS owns the copyright in all editions of the Common Auction 
Conditions (CAC), but permits the free use of Edition 4.0 if the user:

•   relies on its own legal advice as to whether the CAC are suitable;

•   agrees that the Royal Institution of Chartered Surveyors and 
those who advised it have no liability to anyone who uses or relies 
on the CAC;

•   reproduces the compulsory sections of the CAC without any 
changes, except as stated in the text;

•   acknowledges that the CAC are reproduced with the consent of 
the RICS; and

•   refers to the Conditions as the Common Auction Conditions 
(Edition 4.0).

The RICS reserves the right to withdraw its licence to use this and any 
previous edition of the Common

Auction Conditions.

GLOSSARY

This GLOSSARY applies to the AUCTION CONDUCT CONDITIONS and the 
SALE CONDITIONS. It is a compulsory section of the COMMON AUCTION 
CONDITIONS.

Wherever it makes sense:

•    singular words can be read as plurals, and plurals as singular 
words;

•  a “person” includes a corporate body;

•   words of one gender include the other genders;

•   references to legislation are to that legislation as it may have 
been modifi ed or re-enacted by the date of the AUCTION or the 
CONTRACT DATE (as applicable); and

•   where the following words appear in small capitals they have the 
specifi ed meanings. 

•   Where (*) appears next to a term, this term has had its 
defi nition altered in the ‘Amendments and Additions to the 
Glossary’ section.

ACTUAL COMPLETION DATE The date when COMPLETION takes place 
or is treated as taking place for the purposes of apportionment and 
calculating interest.

ADDENDUM (*)

An amendment or addition to the CONDITIONS or to the PARTICULARS 
or to both whether contained in a supplement to the CATALOGUE, a 
written notice from the AUCTIONEERS or an oral announcement at 
the AUCTION.

AGREED COMPLETION DATE Subject to CONDITION G9.3: 

 (a)  the date specifi ed in the SPECIAL CONDITIONS; or

 (b)  if no date is specifi ed, 20 BUSINESS DAYS after the CONTRACT 
DATE; but if that date is not a BUSINESS DAY the fi rst 
subsequent BUSINESS DAY.

APPROVED FINANCIAL INSTITUTION

Any bank or building society that is regulated by a competent UK 
regulatory authority or is otherwise acceptable to the AUCTIONEERS. 

ARREARS

Arrears of rent and other sums due under the TENANCIES and still 
outstanding on the ACTUAL COMPLETION DATE.

ARREARS SCHEDULE

The ARREARS SCHEDULE (if any) forming part of the SPECIAL 
CONDITIONS. 

AUCTION (*)

The auction advertised in the CATALOGUE.

AUCTION CONDUCT CONDITIONS

The conditions so headed, including any extra AUCTION CONDUCT 
CONDITIONS.

AUCTIONEERS

The auctioneers at the AUCTION.

BUSINESS DAY

Any day except (a) Saturday or Sunday or (b) a bank or public holiday in 
England and Wales.

BUYER (*)

The person who agrees to buy the LOT or, if applicable, that person’s 
personal representatives: if two or more are jointly the BUYER their 
obligations can be enforced against them jointly or against each of 
them separately.

CATALOGUE

The CATALOGUE for the AUCTION as it exists at the date of the AUCTION 
(or, if the CATALOGUE is then diff erent, the date of the CONTRACT) 
including any ADDENDUM and whether printed or made available 
electronically.

COMPLETION

Unless the SELLER and the BUYER otherwise agree, the occasion when 
they have both complied with the obligations under the CONTRACT that 
they are obliged to comply with prior to COMPLETION, and the amount 
payable on COMPLETION has been unconditionally received in the 
SELLER’S conveyancer’s client account (or as otherwise required by the 
terms of the CONTRACT).

CONDITION

One of the AUCTION CONDUCT CONDITIONS or SALE CONDITIONS.

CONTRACT

The CONTRACT by which the SELLER agrees to sell and the BUYER 
agrees to buy the LOT.

CONTRACT DATE (*) The date of the AUCTION or, if the LOT is sold before 
or after the AUCTION: (a) the date of the SALE MEMORANDUM signed 
by both the SELLER and BUYER; or (b) if CONTRACTS are exchanged, 
the date of exchange. If exchange is not eff ected in person or by 
an irrevocable agreement to exchange made by telephone, fax or 
electronic mail the date of exchange is the date on which both parts 
have been signed and posted or otherwise placed beyond normal 
retrieval.

DOCUMENTS

DOCUMENTS of title including, if title is registered, the entries on the 
register and the title plan and other DOCUMENTS listed or referred to 
in the SPECIAL CONDITIONS relating to the LOT (apart from FINANCIAL 
CHARGES).

EXTRA GENERAL CONDITIONS

Any CONDITIONS added or varied by the AUCTIONEERS starting at 
CONDITION G30.

FINANCIAL CHARGE

A charge to secure a loan or other fi nancial indebtedness (but not 
including a rent charge or local land charge).

GENERAL CONDITIONS

The SALE CONDITIONS headed ‘GENERAL CONDITIONS OF SALE’, including 
any EXTRA GENERAL CONDITIONS.

INTEREST RATE

If not specifi ed in the SPECIAL CONDITIONS, the higher of 6% and 
4% above the base rate from time to time of Barclays Bank plc. 
The INTEREST RATE will also apply to any judgment debt, unless the 
statutory rate is higher.

LOT

Each separate property described in the CATALOGUE or (as the case 
may be) the property that the SELLER has agreed to sell and the 
BUYER to buy (including chattels, if any).

OLD ARREARS

ARREARS due under any of the TENANCIES that are not “new tenancies” 
as defi ned by the Landlord and Tenant (Covenants) Act 1995.

PARTICULARS

The section of the CATALOGUE that contains descriptions of each LOT 
(as varied by any ADDENDUM).

PRACTITIONER

An insolvency practitioner for the purposes of the Insolvency Act 1986 
(or, in relation to jurisdictions outside the United Kingdom, a person 
undertaking a similar role).

PRICE

The PRICE (exclusive of VAT) that the BUYER agrees to pay for the LOT.

READY TO COMPLETE

Ready, willing and able to complete: if COMPLETION would enable the 
SELLER to discharge all FINANCIAL CHARGES secured on the LOT 
that have to be discharged by COMPLETION, then those outstanding 
FINANCIAL CHARGES do not prevent the SELLER from being READY TO 
COMPLETE.

SALE CONDITIONS

The GENERAL CONDITIONS as varied by any SPECIAL CONDITIONS or 
ADDENDUM.

SALE MEMORANDUM

The form so headed (whether or not set out in the CATALOGUE) in which 
the terms of the CONTRACT for the sale of the LOT are recorded.

SELLER (*)

The person selling the LOT. If two or more are jointly the SELLER their 
obligations can be enforced against them jointly or against each of 
them separately.

SPECIAL CONDITIONS

Those of the SALE CONDITIONS so headed that relate to the LOT.

TENANCIES

TENANCIES, leases, licences to occupy and agreements for lease and 
any documents varying or supplemental to them.

TENANCY SCHEDULE

The schedule of TENANCIES (if any) forming part of the SPECIAL 
CONDITIONS.

TRANSFER

Transfer includes a conveyance or assignment (and “to transfer” 

includes “to convey” or “to assign”).

TUPE

The Transfer of Undertakings (Protection of Employment) Regulations 
2006.

VAT

Value Added Tax or other tax of a similar nature.

VAT OPTION

An option to tax.

WE (and US and OUR)

The AUCTIONEERS.

YOU (and YOUR) (*)

Someone who has seen the CATALOGUE or who attends or bids at or 
otherwise participates in the AUCTION, whether or not a BUYER.

Amendments and Additions to the Glossary

Amendments

Addendum

An amendment or addition to the CONDITIONS or to the PARTICULARS 
or to both whether contained in a supplement to the CATALOGUE, a 
written notice from the AUCTIONEERS made available via the WEBSITE, 
LOT details page, email or by any other method that the AUCTIONEERS 
see fi t.

Auction

The online AUCTION of each LOT advertised in the CATALOGUE.

Contract date

The date of the AUCTION or, if the LOT is sold before or after the 
AUCTION: (a) the date of the SALE MEMORANDUM signed by the 
AUCTIONEER on behalf of the SELLER and BUYER; or (b) if CONTRACTS 
are exchanged, the date of exchange. If exchange is not eff ected in 
person or by an irrevocable agreement to exchange made by telephone, 
fax or electronic mail the date of exchange is the date on which both 
parts have been signed and posted or otherwise placed beyond normal 
retrieval.

You (and your)

Someone who has seen the CATALOGUE or who visits the WEBSITE or 
bids at or otherwise participates in the AUCTION, whether or not a 
BUYER.

Additions

Administration Fee

An ADMINISTRATION FEE (the amount of which will be specifi ed on a LOT 
by LOT basis within the PARTICULARS and/or the SPECIAL CONDITIONS of 
sale) must be paid (or secured by way of a hold on a credit/debit card) 
in advance of the AUCTION as part of the

AUCTION ENTRANCE FEE.

If YOU are not the SUCCESSFUL BIDDER, then the AUCTION ENTRANCE 
FEE will be refunded to you. Auction Entrance Fee An AUCTION 
ENTRANCE FEE is required for each LOT that YOU wish to bid on and is 
comprised of the ADMINISTRATION FEE as well as the BIDDER SECURITY 
FEE (should YOU be the SUCCESSFUL BIDDER). It must be secured in 
advance either by way of bank TRANSFER or a hold being made on a 
credit or debit card. Where YOU have not made a SUCCESSFUL BID in 
relation to the LOT the AUCTION ENTRANCE FEE will be released to YOU 
if YOU provided it via bank/electronic TRANSFER or released back to YOU 
if a hold was placed on the funds via the online payment system.

Auction Operation Guide

A document(s) that outlines the AUCTION process in its entirety, 
for both BUYERS and SELLERS. The document can be found on the 
AUCTIONEER’S WEBSITE or on request.

Bidder Security Fee

The BIDDER SECURITY FEE forms part of the AUCTION ENTRANCE FEE 
and if YOU are the SUCCESSFUL BIDDER it will go on to form part of 
the DEPOSIT.

Deposit

The DEPOSIT is a sum of money (usually 10% of the SALE PRICE) 
calculated at the fall of the electronic gavel that YOU must pay to the 
AUCTIONEER if YOU are the SUCCESSFUL BIDDER within 2 business 
days or as specifi ed in the PARTICULARS of sale or AUCTION OPERATION 
GUIDE, or other such documents that the AUCTIONEER may specify. This 
payment must be made via bank or electronic TRANSFER, taking into 
account any amount paid already by the BIDDER SECURITY FEE.

Online bidding Process

The method and processes that allow a BIDDER to bid at the AUCTION 
online as described on the AUCTIONEERS’ WEBSITE. 

Reserve

The RESERVE is the minimum amount that the auctioneer is authorised 
to sell the LOT at. It is subject to change and will not normally be 
disclosed.

Successful Bid (and successful bidder)

The highest bid at the fall of the electronic gavel that will win the LOT 
for the BIDDER, providing that the BID is at or above the RESERVE.

Website

The WEBSITE controlled by the AUCTIONEERS and on which the online 
AUCTION is conducted.

AUCTION CONDUCT CONDITIONS

Words in small capitals have the special meanings defi ned in the 
Glossary.

The AUCTION CONDUCT CONDITIONS (as supplemented or varied by 
CONDITION A6, if applicable) are a compulsory section of the Common 
Auction Conditions. They cannot be disapplied or varied without OUR 
agreement, even by a CONDITION purporting to replace the Common 
Auction Conditions in their entirety.

A1 Introduction

A1.1 The AUCTION CONDUCT CONDITIONS apply wherever the LOT is 

Reproduced with the consent of the RICS.
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located.

A1.2 If YOU make a bid for a LOT or otherwise participate in the 
AUCTION it is on the basis that YOU accept these AUCTION CONDUCT 
CONDITIONS. They govern OUR relationship with YOU. They can be varied 
only if WE agree.

A2 Our role

A2.1 As agents for each SELLER WE have authority to (a) prepare the 
CATALOGUE from information supplied by or on behalf of each SELLER; 
(b) off er each LOT for sale; (c) sell each LOT; (d) receive and hold BIDDER 
SECURITY and DEPOSITS as agent for the SELLER; (e) sign each SALE 
MEMORANDUM; and (f) treat a CONTRACT as repudiated if the BUYER 
fails to sign a SALE MEMORANDUM or pay a DEPOSIT as required by 
these AUCTION CONDUCT CONDITIONS.

A2.2 OUR decision on the conduct of the AUCTION is fi nal.

A2.3 WE may cancel the AUCTION or alter the order in which LOTS are 
off ered for sale. WE may also combine or divide LOTS. A LOT may be sold 
or withdrawn from sale prior to the AUCTION.

A2.4 YOU acknowledge that to the extent permitted by law WE owe YOU 
no duty of care and YOU have no claim against US for any loss.

A2.5 WE may refuse to admit one or more persons to participate in the 
AUCTION without having to explain why.

A3 Bidding and reserve prices A3.1 All bids are to be made in pounds 
sterling exclusive of VAT.

A3.2 WE may refuse to accept a bid. WE do not have to explain why.

A3.3 If there is a dispute over bidding, WE are entitled to resolve it, and 
OUR decision is fi nal.

A3.4 Unless stated otherwise each LOT is subject to a RESERVE price 
(which may be fi xed just before the LOT is off ered for sale). If no bid 
equals or exceeds that RESERVE price the LOT will be withdrawn from 
the AUCTION.

A3.5 Where there is a RESERVE price the SELLER may bid (or ask US or 
another agent to bid on the SELLER’s behalf) up to the RESERVE price 
but may not make a bid equal to or exceeding the RESERVE price. YOU 
accept that it is possible that all bids up to the RESERVE price are bids 
made by or on behalf of the SELLER.

A3.6 Where a GUIDE PRICE (or range of prices) is published, that GUIDE 
PRICE (or the lower end of the range) is the minimum price at which the 
SELLER might be prepared to sell at the date of the GUIDE PRICE. It is 
not an indication of the RESERVE PRICE, which may not be set until the 
date of the AUCTION.

A4 The PARTICULARS and other information

A4.1 WE have taken reasonable care to prepare PARTICULARS that 
correctly describe each LOT. The PARTICULARS are based on information 
supplied by or on behalf of the SELLER. YOU need to check that the 
information in the PARTICULARS is correct.

A4.2 If the SPECIAL CONDITIONS do not contain a description of the LOT, 
or simply refer to the relevant LOT number, YOU take the risk that the 
description contained in the PARTICULARS is incomplete or inaccurate, 
as the PARTICULARS have not been prepared by a conveyancer and are 
not intended to form part of a legal contract.

A4.3 The PARTICULARS and the SALE CONDITIONS may change prior to 
the AUCTION and it is YOUR responsibility to check that YOU have the 
correct versions.

A4.4 If WE provide information, or a copy of a document, WE do so only 
on the basis that WE are not responsible for the accuracy of that 
information or document.

A5 The CONTRACT

A5.1 A SUCCESSFUL BID is one WE accept as such (normally on the fall 
of the hammer). This CONDITION A5 applies to YOU only if YOU make 
the SUCCESSFUL BID for a LOT. A5.2 YOU are obliged to buy the LOT on 
the terms of the SALE MEMORANDUM at the PRICE YOU bid (plus VAT, 
if applicable).

A5.3 YOU must before leaving the AUCTION: (a) provide all information 
WE reasonably need from YOU to enable US to complete the SALE 
MEMORANDUM (including proof of YOUR identity if required by US); (b) 
sign the completed SALE MEMORANDUM; and (c) pay the DEPOSIT.

A5.4 If YOU do not, WE may either: (a) as agent for the SELLER treat 
that failure as YOUR repudiation of the CONTRACT and off er the LOT for 
sale again: the SELLER may then have a claim against YOU for breach of 
CONTRACT; or (b) sign the SALE MEMORANDUM on YOUR behalf.

A5.5 The DEPOSIT (*)

A5.5 has been amended in full in the ‘Amendments’ section below.

(a) is to be held by us (or, at OUR option, the SELLER’S conveyancer)

(b) is to be held as stakeholder where VAT would be chargeable on the 
DEPOSIT were it to be held as agent for the SELLER, but otherwise is to 
be held as stakeholder unless the SALE CONDITIONS require it to be held 
as agent for the SELLER; and

(c) must be paid in pounds sterling by cheque or by bankers’ draft 
made payable to US (or, at OUR option, the SELLER’S conveyancer) on 
an APPROVED FINANCIAL INSTITUTION. CONDITION A6 may state if WE 
accept any other form of payment.

A5.6 WE may retain the SALE MEMORANDUM signed by or on behalf of 
the SELLER until the DEPOSIT has been received in cleared funds. 

A5.7 Where WE hold the DEPOSIT as stakeholder, WE are authorised to 
release it (and interest on it if applicable) to the SELLER on COMPLETION 
or, if COMPLETION does not take place, to the person entitled to it 
under the SALE CONDITIONS. 

A5.8 If the BUYER does not comply with its obligations under the 
CONTRACT then (a) YOU are personally liable to buy the LOT even if 
YOU are acting as an agent; and (b) YOU must indemnify the SELLER 
in respect of any loss the SELLER incurs as a result of the BUYER’s 
default.

A5.9 Where the BUYER is a company YOU warrant that the BUYER is 
properly constituted and able to buy the LOT.

Amendments and Additions to the Auction Conduct Conditions

Amendments

Section A5 has been reproduced in full below and also includes OUR 
amendments (as marked by (*)):

A5.1 (*) A SUCCESSFUL BID is one WE accept as such (normally on the 
fall of the electronic hammer). This CONDITION A5 applies to YOU only if 
YOU make the SUCCESSFUL BID for a LOT.

A5.2 YOU are obliged to buy the LOT on the terms of the SALE 
MEMORANDUM at the PRICE YOU bid (plus VAT, if applicable).

A5.3 (*) In order to bid online you must: 

(a) provide all information WE reasonably need from YOU to enable US 
to verify YOUR identity and complete the SALE MEMORANDUM;

(b) accept and agree that the WE can sign the Memorandum of Sale 
on YOUR behalf.

(c) pay the Auction Entrance Fee.

A5.4 If YOU do not, WE may sign the SALE MEMORANDUM on YOUR 
behalf.

A5.5 (*) The Auction Entrance Fee

(a) is to be held by US (or, at OUR option, the SELLER’S conveyancer)

(b) is to be held as stakeholder where VAT would be chargeable on the 
DEPOSIT were it to be held as agent for the SELLER, but otherwise is to 
be held as stakeholder unless the SALE CONDITIONS require it to be held 
as agent for the SELLER; and

(c) must be paid in pounds sterling by cheque or by bankers’ draft 
made payable to US (or, at OUR option, the SELLER’S conveyancer) on an 
APPROVED FINANCIAL INSTITUTION. condition A6 may state if WE accept 
any other form of payment.

(d) YOU accept and agree that the AUCTION ENTRANCE FEE (comprised 
of the BIDDER SECURITY and ADMINISTRATION FEE) is deemed 
nonrefundable if you are the successful bidder at the fall of the 
electronic gavel and that it will be released back (or returned) to YOU 
should YOU be unsuccessful;

(e) the BIDDER SECURITY element of the AUCTION ENTRANCE FEE shall be 
used to make a partial payment of the deposit due;

(f) the ADMINISTRATION FEE element of the AUCTION ENTRANCE FEE 
shall be paid to and retained by the AUCTIONEERS.

A5.6 (*)We reserve the right to retain the SALE MEMORANDUM signed 
by/on behalf of the BUYER until such time as we have received the full 
DEPOSIT in cleared funds.

A5.7 Where WE hold the DEPOSIT as stakeholder, WE are authorised to 
release it (and interest on it if applicable) to the SELLER on COMPLETION 
or, if COMPLETION does not take place, to the person entitled to it 
under the SALE CONDITIONS.

A5.8 If the BUYER does not comply with its obligations under the 
CONTRACT then

(a) YOU are personally liable to buy the LOT even if YOU are acting as 
an agent; and

(b) YOU must indemnify the SELLER in respect of any loss the SELLER 
incurs as a result of the BUYER’S default.

A5.9 Where the BUYER is a company YOU warrant that the BUYER is 
properly constituted and able to buy the LOT 

Additions

A2.6 YOU accept and acknowledge that WE will use reasonable care 
to provide the online AUCTION platform. In the event that a situation 
or situations arise that aff ect the running of the ONLINE AUCTION 
platform, we may at OUR absolute discretion suspend or cancel the 
AUCTION and declare any or all results of the ONLINE AUCTION as null 
and void without any liability on the part of US or OUR third party 
providers of the ONLINE AUCTION platform. OUR decision in these 
situations is fi nal and WE do not have to give any reasons for OUR 
actions.

A2.7 Should you be unable to connect to and bid on the ONLINE AUCTION 
platform you accept that WE and OUR third-party providers accept 
no liability for any loss of any nature that results from, directly or 
indirectly, YOUR inability to successfully bid on the AUCTION platform.

A2.8 YOU accept that the AUCTIONEER and OUR third-party providers 
are in no way liable for any loss suff ered by YOU in relation to the 
ONLINE AUCTION platform even if the AUCTIONEER has been made 
aware of the possibility of any such risks.

A2.9 The AUCTION PROCESS will be run in accordance with OUR AUCTION 
OPERATION GUIDE which can be found on OUR WEBSITE.

A2.10 If the AUCTION PLATFORM fails to work in the way as described 
in the AUCTION OPERATION GUIDE then YOU accept that neither we nor 
OUR third-party providers hold any liability for a loss of any kind that 
YOU may incur.

A5.10 Within the period specifi ed in the AUCTION OPERATION GUIDE of 
the auction closing, the DEPOSIT or balance of DEPOSIT due, (usually 10% 
of the SALE PRICE) must be paid by YOU via electronic TRANSFER or 
bank TRANSFER to the AUCTIONEERS.

A6 Extra Auction Conduct Conditions

A6.1 Despite any SPECIAL CONDITION to the contrary the minimum 
DEPOSIT WE accept is £…….... (or the total PRICE, if less). A SPECIAL 
CONDITION may, however, require a higher minimum DEPOSIT.

SALE MEMORANDUM

Words in small capitals have the special meanings defi ned in the 
GLOSSARY.

The GENERAL CONDITIONS (as supplemented or changed by any EXTRA 
GENERAL CONDITIONS or ADDENDUM) are compulsory but may be 
disapplied or changed in relation to one or more LOTS by SPECIAL 
CONDITIONS. The template forms of SPECIAL CONDITIONS, schedules and 
SALE MEMORANDUM are not compulsory and may be changed.

G1. The LOT

G1.1 The LOT (including any rights to be granted or reserved, and any 
exclusions from it) is described in the SPECIAL CONDITIONS, or if not so 
described is that referred to in the SALE MEMORANDUM.

G1.2 The LOT is sold subject to any TENANCIES disclosed by the SPECIAL 
CONDITIONS, but otherwise with vacant possession on COMPLETION.

G1.3 The LOT is sold subject to all matters contained or referred to in 
the DOCUMENTS. The SELLER must discharge FINANCIAL CHARGES on 
or before COMPLETION.

G1.4 The LOT is also sold subject to such of the following as may 
aff ect it, whether they arise before or after the CONTRACT DATE and 
whether or not they are disclosed by the SELLER or are apparent from 
inspection of the LOT or from the DOCUMENTS:

(a) matters registered or capable of registration as local land charges;

(b) matters registered or capable of registration by any competent 
authority or under the provisions of any statute;

(c) notices, orders, demands, proposals and requirements of any 
competent authority;

(d) charges, notices, orders, restrictions, agreements and other 
matters relating to town and country planning, highways or public 
health;

(e) rights, easements, quasi-easements, and wayleaves;

(f) outgoings and other liabilities;

(g) any interest which overrides, under the Land Registration Act 2002;

(h) matters that ought to be disclosed by the searches and enquiries 
a prudent buyer would make, whether or not the BUYER has made 
them; and

(i) anything the SELLER does not and could not reasonably know about.

G1.5 Where anything subject to which the LOT is sold would expose 
the SELLER to liability the BUYER is to comply with it and indemnify the 
SELLER against that liability.

G1.6 The SELLER must notify the BUYER of any notices, orders, 
demands, proposals and requirements of any competent authority of 
which it learns after the CONTRACT DATE but the BUYER must comply 
with them and keep the SELLER indemnifi ed.

G1.7 The LOT does not include any tenant’s or trade fi xtures or fi ttings. 
The SPECIAL CONDITIONS state whether any chattels are included in 
the LOT, but if they are:

(a) the BUYER takes them as they are at COMPLETION and the SELLER 
is not liable if they are not fi t for use, and

(b) the SELLER is to leave them at the LOT.

G1.8 The BUYER buys with full knowledge of

(a) the DOCUMENTS, whether or not the BUYER has read them; and

(b) the physical condition of the LOT and what could reasonably be 
discovered on inspection of it, whether or not the BUYER has inspected 
it.

G1.9 The BUYER admits that it is not relying on the information 
contained in the PARTICULARS or on any representations made by 
or on behalf of the SELLER but the BUYER may rely on the SELLER’S 
conveyancer’s written replies to written enquiries to the extent stated 
in those replies.

G2. Deposit

G2.1 The amount of the DEPOSIT is the greater of

(a) any minimum DEPOSIT stated in the AUCTION CONDUCT CONDITIONS 
(or the total PRICE, if this is less than that minimum); and

(b) 10% of the PRICE (exclusive of any VAT on the PRICE).

G2.2 If a cheque for all or part of the DEPOSIT is not cleared on fi rst 
presentation the SELLER may treat the CONTRACT as at an end and 
bring a claim against the BUYER for breach of CONTRACT.

G2.3 Interest earned on the DEPOSIT belongs to the SELLER unless the 
SALE CONDITIONS provide otherwise.

G3. Between contract and completion

G3.1 From the CONTRACT DATE the SELLER has no obligation to insure 
the LOT and the BUYER bears all risks of loss or damage unless

(a) the LOT is sold subject to a TENANCY that requires the SELLER to 
insure the LOT or

(b) the SPECIAL CONDITIONS require the SELLER to insure the LOT.

G3.2 If the SELLER is required to insure the LOT then the SELLER

(a) must produce to the BUYER on request all relevant insurance 
details;

(b) must use reasonable endeavours to maintain that or equivalent 
insurance and pay the premiums when due;

(c) gives no warranty as to the adequacy of the insurance;

(d) must at the request of the BUYER use reasonable endeavours to 
have the BUYER’s interest noted on the policy if it does not cover a 
contracting purchaser;

(e) must, unless otherwise agreed, cancel the insurance at 
COMPLETION, apply for a refund of premium and (subject to the rights 
of any tenant or other third party) pay that refund to the BUYER; and

(f) (subject to the rights of any tenant or other third party) hold on 
trust for the BUYER any insurance payments that the SELLER receives 
in respect of loss or damage arising after the CONTRACT DATE, or 
assign to the BUYER the benefi t of any claim; and the BUYER must on 
COMPLETION reimburse to the SELLER the cost of that insurance as 
from the CONTRACT DATE (to the extent not already paid by the BUYER 
or a tenant or other third party).

G3.3 No damage to or destruction of the LOT, nor any deterioration in 
its condition, however caused, entitles the BUYER to any reduction in 
PRICE, or to delay COMPLETION, or to refuse to complete.

G3.4 Section 47 of the Law of Property Act 1925 does not apply to the 
CONTRACT.

G3.5 Unless the BUYER is already lawfully in occupation of the LOT the 
BUYER has no right to enter into occupation prior to COMPLETION.

G4. Title and identity

G4.1 Unless CONDITION

G4.2 applies, the BUYER accepts the title of the SELLER to the LOT as 
at the CONTRACT DATE and may raise no requisition or objection to any 
of the DOCUMENTS that is made available before the AUCTION or any 
other matter, except one that occurs after the CONTRACT DATE.

Reproduced with the consent of the RICS.
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G4.2 The following provisions apply only to any of the following 
DOCUMENTS that is not made available before the AUCTION:

(a) If the LOT is registered land the SELLER is to give to the BUYER 
within fi ve BUSINESS DAYS of the CONTRACT DATE an offi  cial copy of the 
entries on the register and title plan and, where noted on the register, 
of all DOCUMENTS subject to which the LOT is being sold.

(b) If the LOT is not registered land the SELLER is to give to the BUYER 
within fi ve BUSINESS DAYS of the CONTRACT DATE an abstract or 
epitome of title starting from the root of title mentioned in the SPECIAL 
CONDITIONS (or, if none is mentioned, a good root of title more than 
fi fteen years old) and must produce to the BUYER the original or an 
examined copy of every relevant DOCUMENT.

(c) If title is in the course of registration, title is to consist of:

(i) certifi ed copies of the application for registration of title made to the 
Land Registry and of the DOCUMENTS accompanying that application;

(ii) evidence that all applicable stamp duty land tax relating to that 
application has been paid; and

(iii) a letter under which the SELLER or its conveyancer agrees to use 
all reasonable endeavours to answer any requisitions raised by the 
Land Registry and to instruct the Land Registry to send the completed 
registration DOCUMENTS to the BUYER.

(d) The BUYER has no right to object to or make requisitions on any title 
information more than seven BUSINESS DAYS after that information 
has been given to the BUYER.

G4.3 Unless otherwise stated in the SPECIAL CONDITIONS the SELLER 
sells with full title guarantee except that (and the TRANSFER shall so 
provide):

(a) the covenant set out in section 3 of the Law of Property 
(Miscellaneous Provisions) Act 1994 shall not extend to matters 
recorded in registers open to public inspection; these are to be treated 
as within the actual knowledge of the BUYER; and

(b) the covenant set out in section 4(1)(b) of the Law of Property 
(Miscellaneous Provisions) Act 1994 shall not extend to any condition or 
tenant’s obligation relating to the state or condition of the LOT where 
the LOT is leasehold property.

G4.4 The TRANSFER is to have eff ect as if expressly subject to all 
matters subject to which the LOT is sold under the CONTRACT.

G4.5 The SELLER does not have to produce, nor may the BUYER object 
to or make a requisition in relation to, any prior or superior title even if 
it is referred to in the DOCUMENTS.

G4.6 The SELLER (and, if relevant, the BUYER) must produce to each 
other such confi rmation of, or evidence of, their identity and that of 
their mortgagees and attorneys (if any) as is necessary for the other 
to be able to comply with applicable Money Laundering Regulations and 
Land Registry Rules.

G5. TRANSFER

G5.1 Unless a form of TRANSFER is prescribed by the SPECIAL 
CONDITIONS

(a) the BUYER must supply a draft TRANSFER to the SELLER at least 
ten BUSINESS DAYS before the AGREED COMPLETION DATE and the 
engrossment (signed as a deed by the BUYER if CONDITION G5.2 applies) 
fi ve BUSINESS DAYS before that date or (if later) two BUSINESS DAYS 
after the draft has been approved by the SELLER; and

(b) the SELLER must approve or revise the draft TRANSFER within fi ve 
BUSINESS DAYS of receiving it from the BUYER.

G5.2 If the SELLER has any liability (other than to the BUYER) in 
relation to the LOT or a TENANCY following COMPLETION, the BUYER 
is specifi cally to covenant in the TRANSFER to indemnify the SELLER 
against that liability.

G5.3 The SELLER cannot be required to transfer the LOT to anyone 
other than the BUYER, or by more than one TRANSFER.

G5.4 Where the SPECIAL CONDITIONS state that the SELLER is to grant 
a new lease to the BUYER

(a) the CONDITIONS are to be read so that the TRANSFER refers to the 
new lease, the SELLER to the proposed landlord and the BUYER to the 
proposed tenant;

(b) the form of new lease is that described by the SPECIAL CONDITIONS; 
and

(c) the SELLER is to produce, at least fi ve BUSINESS DAYS before the 
AGREED COMPLETION DATE, the engrossed counterpart lease, which the 
BUYER is to sign and deliver to the SELLER on COMPLETION

G6. COMPLETION

G6.1 COMPLETION is to take place at the offi  ces of the SELLER’S 
conveyancer, or where the SELLER may reasonably require, on the 
AGREED COMPLETION DATE. The SELLER can only be required to 
complete on a BUSINESS DAY and between the hours of 0930 and 1700.

G6.2 The amount payable on COMPLETION is the balance of the PRICE 
adjusted to take account of apportionments plus (if applicable), VAT and 
interest and any other amounts stated in the SPECIAL CONDITIONS.

G6.3 Payment is to be made in pounds sterling and only by

(a) direct TRANSFER from the buyer’s conveyancer to the SELLER’S 
conveyancer; and

(b) the release of any DEPOSIT held by a stakeholder or in such other 
manner as the SELLER’S conveyancer may agree.

G6.4 Unless the SELLER and the BUYER otherwise agree, COMPLETION 
cannot take place until both have complied with the obligations 
under the CONTRACT that they are obliged to comply with prior to 
COMPLETION, and the amount payable on COMPLETION is unconditionally 
received in the SELLER’S conveyancer’s client account or as otherwise 
required by the terms of the CONTRACT.

G6.5 If COMPLETION takes place after 1400 hours for a reason other 
than the SELLER’S default it is to be treated, for the purposes of 
apportionment and calculating interest, as if it had taken place on the 
next BUSINESS DAY.

G6.6 Where applicable the CONTRACT remains in force following 
COMPLETION.

G7. Notice to complete

G7.1 The SELLER or the BUYER may on or after the AGREED 
COMPLETION DATE but before COMPLETION give the other notice to 
complete within ten BUSINESS DAYS (excluding the date on which the 
notice is given) making time of the essence.

G7.2 The person giving the notice must be READY TO COMPLETE.

G7.3 If the BUYER fails to comply with a notice to complete the SELLER 
may, without aff ecting any other remedy the SELLER has:

(a) terminate the CONTRACT;

(b) claim the DEPOSIT and any interest on it if held by a stakeholder;

(c) forfeit the DEPOSIT and any interest on it;

(d) resell the LOT; and

(e) claim damages from the BUYER.

G7.4 If the SELLER fails to comply with a notice to complete the BUYER 
may, without aff ecting any other remedy the BUYER has:

(a) terminate the CONTRACT; and

(b) recover the DEPOSIT and any interest on it from the SELLER or, if 
applicable, a stakeholder.

G8. If the CONTRACT is brought to an end If the CONTRACT is lawfully 
brought to an end:

(a) the BUYER must return all papers to the SELLER and appoints the 
SELLER its agent to cancel any registration of the CONTRACT; and

(b) the SELLER must return the DEPOSIT and any interest on it to the 
BUYER (and the BUYER may claim it from the stakeholder, if applicable) 
unless the SELLER is entitled to forfeit the DEPOSIT under CONDITION

G9. Landlord’s licence

G9.1 Where the LOT is or includes leasehold land and licence to assign or 
sublet is required this CONDITION G9 applies.

G9.2 The CONTRACT is conditional on that licence being obtained, by way 
of formal licence if that is what the landlord lawfully requires.

G9.3 The AGREED COMPLETION DATE is not to be earlier than the date 
fi ve BUSINESS DAYS after the SELLER has given notice to the BUYER 
that licence has been obtained (“licence notice”).

G9.4 The SELLER must

(a) use all reasonable endeavours to obtain the licence at the SELLER’S 
expense; and

(b) enter into any authorised guarantee agreement properly required.

G9.5 The BUYER must promptly

(a) provide references and other relevant information; and

(b) comply with the landlord’s lawful requirements.

G9.6 If within three months of the CONTRACT DATE (or such longer 
period as the SELLER and BUYER agree) the SELLER has not given 
licence notice to the BUYER the SELLER or the BUYER may (if not then 
in breach of any obligation under this CONDITION G9) by notice to the 
other terminate the CONTRACT at any time before the SELLER has 
given licence notice. That termination is without prejudice to the claims 
of either SELLER or BUYER for breach of this CONDITION G9.

G10. Interest and apportionments

G10.1 If the ACTUAL COMPLETION DATE is after the AGREED 
COMPLETION DATE for any reason other than the SELLER’S default 
the BUYER must pay interest at the INTEREST RATE on the money due 
from the BUYER at COMPLETION for the period starting on the AGREED 
COMPLETION DATE and ending on the ACTUAL COMPLETION DATE.

G10.2 Subject to CONDITION G11 the SELLER is not obliged to apportion 
or account for any sum at COMPLETION unless the SELLER has received 
that sum in cleared funds. The SELLER must promptly pay to the BUYER 
after COMPLETION any sum to which the BUYER is entitled that the 
SELLER subsequently receives in cleared funds.

G10.3 Income and outgoings are to be apportioned at the ACTUAL 
COMPLETION DATE unless:

(a) the BUYER is liable to pay interest; and

(b) the SELLER has given notice to the BUYER at any time up to 
COMPLETION requiring apportionment on the date from which interest 
becomes payable by the BUYER; in which event income and outgoings 
are to be apportioned on the date from which interest becomes 
payable by the BUYER.

G10.4 Apportionments are to be calculated on the basis that:

(a) the SELLER receives income and is liable for outgoings for the whole 
of the day on which apportionment is to be made;

(b) annual income and expenditure accrues at an equal daily rate 
assuming 365 days in a year (or 366 in a leap year), and income and 
expenditure relating to some other period accrues at an equal daily 
rate during the period to which it relates; and

(c) where the amount to be apportioned is not known at COMPLETION 
apportionment is to be made by reference to a reasonable estimate 
and further payment is to be made by SELLER or BUYER as appropriate 
within fi ve BUSINESS DAYS of the date when the amount is known. 
G10.5If a payment due from the BUYER to the SELLER on or after 
COMPLETION is not paid by the due date, the BUYER is to pay interest 
to the SELLER at the INTEREST RATE on that payment from the due 
date up to and including the date of payment.

G11. ARREARS

Part 1 – Current rent

G11.1 “Current rent” means, in respect of each of the TENANCIES 
subject to which the LOT is sold, the instalment of rent and other sums 
payable by the tenant on the most recent rent payment date on or 
within four months preceding COMPLETION.

G11.2 If on COMPLETION there are any ARREARS of current rent the 
BUYER must pay them, whether or not details of those ARREARS are 
given in the SPECIAL CONDITIONS.

G11. Parts 2 and 3 of this CONDITION G11 do not apply to ARREARS of 
current rent.

Part 2 - BUYER to pay for ARREARS

G11. Part 2 of this CONDITION G11 applies where the SPECIAL 
CONDITIONS give details of ARREARS.

G11.5 The BUYER is on COMPLETION to pay, in addition to any other 
money then due, an amount equal to all ARREARS of which details are 
set out in the SPECIAL CONDITIONS.

G11.6 If those ARREARS are not OLD ARREARS the SELLER is to assign to 
the BUYER all rights that the SELLER has to recover those ARREARS.

Part 3 – BUYER not to pay for ARREARS

G11.7 Part 3 of this CONDITION G11 

applies where the SPECIAL CONDITIONS

(a) so state; or

(b) give no details of any ARREARS.

G11.8 While any ARREARS due to the SELLER remain unpaid the BUYER 
must:

(a) try to collect them in the ordinary course of management but need 
not take legal proceedings or forfeit the TENANCY;

(b) pay them to the SELLER within fi ve BUSINESS DAYS of receipt in 
cleared funds (plus interest at the INTEREST RATE calculated on a daily 
basis for each subsequent day’s delay in payment);

(c) on request, at the cost of the SELLER, assign to the SELLER or as 
the SELLER may direct the right to demand and sue for OLD ARREARS, 
such assignment to be in such form as the SELLER’S conveyancer may 
reasonably require;

(d) if reasonably required, allow the SELLER’S conveyancer to have on 
loan the counterpart of any TENANCY against an undertaking to hold it 
to the BUYER’s order;

(e) not without the consent of the SELLER release any tenant or surety 
from liability to pay ARREARS or accept a surrender of or forfeit any 
TENANCY under which ARREARS are due; and

(f) if the BUYER disposes of the LOT prior to recovery of all ARREARS 
obtain from the BUYER’S successor in title a covenant in favour of the 
SELLER in similar form to part 3 of this CONDITION G11.

G11.9 Where the SELLER has the right to recover ARREARS it must not 
without the BUYER’S written consent bring insolvency proceedings 
against a tenant or seek the removal of goods from the LOT.

G12. Management

G12.1This CONDITION G12 applies where the LOT is sold subject to 
TENANCIES.

G12.2 The SELLER is to manage the LOT in accordance with its standard 
management policies pending COMPLETION.

G12.3 The SELLER must consult the BUYER on all management 
issues that would aff ect the BUYER after COMPLETION (such as, but 
not limited to, an application for licence; a rent review; a variation, 
surrender, agreement to surrender or proposed forfeiture of a 
TENANCY; or a new tenancy or agreement to grant a new tenancy) 
and:

(a) the SELLER must comply with the BUYER’s reasonable requirements 
unless to do so would (but for the indemnity in paragraph (c)) expose 
the SELLER to a liability that the SELLER would not otherwise have, in 
which case the SELLER may act reasonably in such a way as to avoid 
that liability;

(b) if the SELLER gives the BUYER notice of the SELLER’s intended 
act and the BUYER does not object within fi ve BUSINESS DAYS giving 
reasons for the objection the SELLER may act as the SELLER intends; 
and

(c) the BUYER is to indemnify the SELLER against all loss or liability the 
SELLER incurs through acting as the BUYER requires, or by reason of 
delay caused by the BUYER.

G13. Rent deposits

G13.1 Where any TENANCY is an assured shorthold tenancy, the SELLER 
and the BUYER are to comply with their respective statutory duties in 
relation to the protection of tenants’ deposits, and to demonstrate in 
writing to the other (before COMPLETION, so far as practicable) that 
they have complied.

G13.2 The remainder of this CONDITION

G13 applies where the SELLER is holding or otherwise entitled to money 
by way of rent deposit in respect of a TENANCY. In this CONDITION G13 
“rent deposit deed” means the deed or other document under which 
the rent deposit is held.

G13.3 If the rent deposit is not assignable the SELLER must on 
COMPLETION hold the rent deposit on trust for the BUYER and, subject 
to the terms of the rent deposit deed, comply at the cost of the BUYER 
with the BUYER’s lawful instructions.

G13.4 Otherwise the SELLER must on COMPLETION pay and assign its 
interest in the rent deposit to the BUYER under an assignment in which 
the BUYER covenants with the SELLER to:

(a) observe and perform the SELLER’s covenants and conditions in the 
rent deposit deed and indemnify the SELLER in respect of any breach;

(b) give notice of assignment to the tenant; and

(c) give such direct covenant to the tenant as may be required by the 
rent deposit deed.

G14. VAT

G14.1 Where a SALE CONDITION requires money to be paid or other 
consideration to be given, the payer must also pay any VAT that is 
chargeable on that money or consideration, but only if given a valid 
VAT invoice.

G14.2 Where the SPECIAL CONDITIONS state that no VAT OPTION has 
been made the SELLER confi rms that none has been made by it or by 
any company in the same VAT group nor will be prior to COMPLETION.

G15. Transfer as a going concern

G15.1 Where the SPECIAL CONDITIONS so state:

(a) the SELLER and the BUYER intend, and will take all practicable steps 
(short of an appeal) to procure, that the sale is treated as a transfer 
of a going concern; and
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(b) this CONDITION G15 applies.

G15.2 The SELLER confi rms that the SELLER:

(a) is registered for VAT, either in the SELLER’S name or as a member of 
the same VAT group; and

(b) has (unless the sale is a standard-rated supply) made in relation to 
the LOT a VAT OPTION that remains valid and will not be revoked before 
COMPLETION.

G15.3 The BUYER confi rms that (a) it is registered for VAT, either in the 
BUYER’S name or as a member of a VAT group;

(b) it has made, or will make before COMPLETION, a VAT OPTION in 
relation to the LOT and will not revoke it before or within three months 
after COMPLETION;

(c) article 5(2B) of the Value Added Tax (Special Provisions) Order 1995 
does not apply to it; and

(d) it is not buying the LOT as a nominee for another person.

G15.4 The BUYER is to give to the SELLER as early as possible before the 
AGREED COMPLETION DATE evidence

(a) of the BUYER’S VAT registration;

(b) that the BUYER has made a VAT OPTION; and

(c) that the VAT OPTION has been notifi ed in writing to HM Revenue and 
Customs; and if it does not produce the relevant evidence at least two 
BUSINESS DAYS before the AGREED COMPLETION DATE, CONDITION G14.1 
applies at COMPLETION.

G15.5 The BUYER confi rms that after COMPLETION the BUYER intends 
to

(a) retain and manage the LOT for the BUYER’S own benefi t as a 
continuing business as a going concern subject to and with the benefi t 
of the TENANCIES; and

(b) collect the rents payable under the TENANCIES and charge VAT on 
them.

G15.6 If, after COMPLETION, it is found that the sale of the LOT is not a 
transfer of a going concern then:

(a) the SELLER’s conveyancer is to notify the BUYER’s conveyancer of 
that fi nding and provide a VAT invoice in respect of the sale of the LOT;

(b) the BUYER must within fi ve BUSINESS DAYS of receipt of the VAT 
invoice pay to the SELLER the VAT due; and

(c) if VAT is payable because the BUYER has not complied with this 
CONDITION G15, the BUYER must pay and indemnify the SELLER against 
all costs, interest, penalties or surcharges that the SELLER incurs as 
a result.

G16. Capital allowances G16.1 This CONDITION G16 applies where the 
SPECIAL CONDITIONS state that there are capital allowances available 
in respect of the LOT.

G16.2 The SELLER is promptly to supply to the BUYER all information 
reasonably required by the BUYER in connection with the BUYER’s claim 
for capital allowances.

G16.3 The value to be attributed to those items on which capital 
allowances may be claimed is set out in the SPECIAL CONDITIONS.

G16.4 The SELLER and BUYER agree:

(a) to make an election on COMPLETION under Section 198 of the Capital 
Allowances Act 2001 to give eff ect to this CONDITION G16; and

(b) to submit the value specifi ed in the SPECIAL CONDITIONS to HM 
Revenue and Customs for the purposes of their respective capital 
allowance computations.

G17. Maintenance agreements

G17.1 The SELLER agrees to use reasonable endeavours to transfer 
to the BUYER, at the BUYER’s cost, the benefi t of the maintenance 
agreements specifi ed in the SPECIAL CONDITIONS.

G17.2 The BUYER must assume, and indemnify the SELLER in respect of, 
all liability under such agreements from the ACTUAL COMPLETION DATE.

G18. Landlord and Tenant Act 1987

G18.1 This CONDITION G18 applies where the sale is a relevant disposal 
for the purposes of part I of the Landlord and Tenant Act 1987

G18.2 The SELLER warrants that the SELLER has complied with sections 
5B and 7 of that Act and that the requisite majority of qualifying 
tenants has not accepted the off er.

G19. Sale by PRACTITIONER

G19.1This CONDITION G19 applies where the sale is by a PRACTITIONER 
either as SELLER or as agent of the SELLER.

G19.2 The PRACTITIONER has been duly appointed and is empowered 
to sell the LOT.

G19.3 Neither the PRACTITIONER nor the fi rm or any member of the 
fi rm to which the PRACTITIONER belongs has any personal liability 
in connection with the sale or the performance of the SELLER’s 
obligations. The TRANSFER is to include a declaration excluding that 
personal liability.

G19.4 The LOT is sold

(a) in its condition at COMPLETION;

(b) for such title as the SELLER may have; and

(c) with no title guarantee; and the BUYER has no right to terminate 
the CONTRACT or any other remedy if information provided about the 
LOT is inaccurate, incomplete or missing.

G19.5 Where relevant:

(a) the DOCUMENTS must include certifi ed copies of those under which 
the PRACTITIONER is appointed, the document of appointment and the 
PRACTITIONER’S acceptance of appointment; and 

(b) the SELLER may require the TRANSFER to be by the lender exercising 
its power of sale under the Law of Property Act 1925.

G19.6 The BUYER understands this CONDITION G19 and agrees that it is 
fair in the circumstances of a sale by a PRACTITIONER.

G20. TUPE

G20.1 If the SPECIAL CONDITIONS state “there are no employees to 

which TUPE applies”, this is a warranty by the SELLER to this eff ect.

G20.2 If the SPECIAL CONDITIONS do not state “there are no employees 
to which TUPE applies” the following paragraphs apply:

(a) The SELLER must notify the BUYER of those employees whose 
contracts of employment will transfer to the BUYER on COMPLETION 
(the “Transferring Employees”). This notifi cation must be given to the 
BUYER not less than 14 days before COMPLETION.

(b) The BUYER confi rms that it will comply with its obligations under 
TUPE and any SPECIAL CONDITIONS in respect of the Transferring 
Employees.

(c) The BUYER and the SELLER acknowledge that pursuant and subject 
to TUPE, the contracts of employment between the Transferring 
Employees and the SELLER will transfer to the BUYER on COMPLETION.

(d) The BUYER is to keep the SELLER indemnifi ed against all liability for 
the Transferring Employees after COMPLETION.

G21. Environmental

G21.1 This CONDITION G21 only applies where the SPECIAL CONDITIONS 
so provide.

G21. SELLER has made available such reports as the SELLER has as to 
the environmental condition of the LOT and has given the BUYER the 
opportunity to carry out investigations (whether or not the BUYER has 
read those reports or carried out any investigation) and the BUYER 
admits that the PRICE takes into account the environmental condition 
of the LOT

G21.3 The BUYER agrees to indemnify the SELLER in respect of all 
liability for or resulting from the environmental condition of the LOT.

G22. Service Charge

G22.1 This CONDITION G22 applies where the LOT is sold subject to 
TENANCIES that include service charge provisions.

G22.2 No apportionment is to be made at COMPLETION in respect of 
service charges.

G22.3 Within two months after COMPLETION the SELLER must provide 
to the BUYER a detailed service charge account for the service charge 
year current on COMPLETION showing:

(a) service charge expenditure attributable to each TENANCY;

(b) payments on account of service charge received from each tenant;

(c) any amounts due from a tenant that have not been received;

(d) any service charge expenditure that is not attributable to any 
TENANCY and is for that reason irrecoverable.

G22.4 In respect of each TENANCY, if the service charge account 
shows:

(a) that payments that the tenant has made on account exceed 
attributable service charge expenditure, the SELLER must pay to the 
BUYER an amount equal to that excess when it provides the service 
charge account; or

(b) that attributable service charge expenditure exceeds payments 
made on account, the BUYER must use all reasonable endeavours 
to recover the shortfall from the tenant as soon as practicable and 
promptly pay the amount so recovered to the SELLER; but in respect of 
payments on account that are still due from a tenant CONDITION G11 
(ARREARS) applies.

G22.5 In respect of service charge expenditure that is not attributable 
to any TENANCY the SELLER must pay the expenditure incurred in 
respect of the period before ACTUAL COMPLETION DATE and the BUYER 
must pay the expenditure incurred in respect of the period after 
ACTUAL COMPLETION DATE. Any necessary monetary adjustment is to 
be made within fi ve BUSINESS DAYS of the SELLER providing the service 
charge account to the BUYER.

G22.6 If the SELLER holds any reserve or sinking fund on account of 
future service charge expenditure or a depreciation fund:

(a) the SELLER must pay it (including any interest earned on it) to the 
BUYER on COMPLETION; and

(b) the BUYER must covenant with the SELLER to hold it in accordance 
with the terms of the TENANCIES and to indemnify the SELLER if it 
does not do so.

G23. Rent reviews

G23.1 This CONDITION G23 applies where the LOT is sold subject to a 
TENANCY under which a rent review due on or before the ACTUAL 
COMPLETION DATE has not been agreed or determined.

G23.2 The SELLER may continue negotiations or rent review 
proceedings up to the ACTUAL COMPLETION DATE but may not agree 
the level of the revised rent or commence rent review proceedings 
without the written consent of the BUYER, such consent not to be 
unreasonably withheld or delayed.

G23.3 Following COMPLETION the BUYER must complete rent review 
negotiations or proceedings as soon as reasonably practicable but may 
not agree the level of the revised rent without the written consent of 
the SELLER, such consent not to be unreasonably withheld or delayed.

G23.4 The SELLER must promptly:

(a) give to the BUYER full details of all rent review negotiations and 
proceedings, including copies of all correspondence and other papers; 
and

(b) use all reasonable endeavours to substitute the BUYER for the 
SELLER in any rent review proceedings.

G23.5 The SELLER and the BUYER are to keep each other informed of 
the progress of the rent review and have regard to any proposals the 
other makes in relation to it.

G23.6 When the rent review has been agreed or determined the BUYER 
must account to the SELLER for any increased rent and interest 
recovered from the tenant that relates to the SELLER’S period of 
ownership within fi ve BUSINESS DAYS of receipt of cleared funds.

G23.7 If a rent review is agreed or determined before COMPLETION but 
the increased rent and any interest recoverable from the tenant has 
not been received by COMPLETION the increased rent and any interest 
recoverable is to be treated as ARREARS.

G23.8 The SELLER and the BUYER are to bear their own costs in 

relation to rent review negotiations and proceedings.

G24. Tenancy renewals

G24.1 This CONDITION G24 applies where the tenant under a TENANCY 
has the right to remain in occupation under part II of the Landlord 
and Tenant Act 1954 (as amended) and references to notices and 
proceedings are to notices and proceedings under that Act.

G24.2 Where practicable, without exposing the SELLER to liability or 
penalty, the SELLER must not without the written consent of the 
BUYER (which the BUYER must not unreasonably withhold or delay) 
serve or respond to any notice or begin or continue any proceedings.

G24.3 If the SELLER receives a notice the SELLER must send a copy to 
the BUYER within fi ve BUSINESS DAYS and act as the BUYER reasonably 
directs in relation to it.

G24.4 Following COMPLETION the BUYER must:

(a) with the co-operation of the SELLER take immediate steps to 
substitute itself as a party to any proceedings;

(b) use all reasonable endeavours to conclude any proceedings or 
negotiations for the renewal of the TENANCY and the determination of 
any interim rent as soon as reasonably practicable at the best rent or 
rents reasonably obtainable; and

(c) if any increased rent is recovered from the tenant (whether as 
interim rent or under the renewed TENANCY) account to the SELLER 
for the part of that increase that relates to the SELLER’S period of 
ownership of the LOT within fi ve BUSINESS DAYS of receipt of cleared 
funds.

G24.5 The SELLER and the BUYER are to bear their own costs in 
relation to the renewal of the TENANCY and any proceedings relating 
to this.

G25. Warranties

G25.1 Available warranties are listed in the SPECIAL CONDITIONS.

G25.2 Where a warranty is assignable the SELLER must:

(a) on COMPLETION assign it to the BUYER and give notice of assignment 
to the person who gave the warranty; and

(b) apply for (and the SELLER and the BUYER must use all reasonable 
endeavours to obtain) any consent to assign that is required. If consent 
has not been obtained by COMPLETION the warranty must be assigned 
within fi ve BUSINESS DAYS after the consent has been obtained.

G25.3 If a warranty is not assignable the SELLER must after 
COMPLETION:

(a) hold the warranty on trust for the BUYER; and

(b) at the BUYER’s cost comply with such of the lawful instructions of 
the BUYER in relation to the warranty as do not place the SELLER in 
breach of its terms or expose the SELLER to any liability or penalty.

G26. No assignment 

The BUYER must not assign, mortgage or otherwise transfer or 
part with the whole or any part of the BUYER’S interest under this 
CONTRACT.

G27. Registration at the Land Registry

G27.1 This CONDITION G27.1 applies where the LOT is leasehold and its 
sale either triggers fi rst registration or is a registrable disposition. The 
BUYER must at its own expense and as soon as practicable:

(a) procure that it becomes registered at the Land Registry as 
proprietor of the LOT;

(b) procure that all rights granted and reserved by the lease under 
which the LOT is held are properly noted against the aff ected titles; and

(c) provide the SELLER with an offi  cial copy of the register relating to 
such lease showing itself registered as proprietor.

G27.2 This CONDITION G27.2 applies where the LOT comprises part of 
a registered title. The BUYER must at its own expense and as soon as 
practicable:

(a) apply for registration of the TRANSFER;

(b) provide the SELLER with an offi  cial copy and title plan for the 
BUYER’S new title; and

(c) join in any representations the SELLER may properly make to the 
Land Registry relating to the application.

G28. Notices and other communications

G28.1 All communications, including notices, must be in writing. 
Communication to or by the SELLER or the BUYER may be given to or by 
their conveyancers.

G28.2 A communication may be relied on if:

(a) delivered by hand; or

(b) made electronically and personally acknowledged (automatic 
acknowledgement does not count); or

(c) there is proof that it was sent to the address of the person to 
whom it is to be given (as specifi ed in the SALE MEMORANDUM) by a 
postal service that off ers normally to deliver mail the next following 
BUSINESS DAY.

G28.3 A communication is to be treated as received:

(a) when delivered, if delivered by hand; or

(b) when personally acknowledged, if made electronically; but if delivered 
or made after 1700 hours on a BUSINESS DAY a communication is to be 
treated as received on the next BUSINESS DAY.

G28.4 A communication sent by a postal service that off ers normally to 
deliver mail the next following BUSINESS DAY will be treated as received 
on the second BUSINESS DAY after it has been posted.

G29. Contracts (Rights of Third Parties) Act 1999 

No one is intended to have any benefi t under the CONTRACT pursuant 
to the Contracts (Rights of Third Parties) Act 1999.

G30. Extra General Conditions
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Auction General Conditions

Defi nitions and Interpretation

Special capitalised words are used throughout this 

document, and, unless the context suggests otherwise the 

word is defi ned on its fi rst use.

These conditions “General Conditions” apply to the sale of 

each lot placed in the auction “Lot” subject to any variation 

or addition referred to in the special conditions of sale 

“Special Conditions” relating to the Lot and which Special 

Conditions shall have precedence over these General 

Conditions.

Seller’s Reservation

1. The owner of, or person authorised to deal with, the Lot 

“Seller” reserves to itself the following rights:

[a] to withdraw the Lot from the auction;

[b] the right to sell by private bargain the whole or any 

part of the Lot before the auction and that without 

disclosing the reserve price or giving any reason;

[c] to consolidate two or more lots into one Lot; and

[d] the right to bid by itself or by the Auctioneer up to the 

reserve price.

Reserve Price

2. Unless otherwise stated, there will be an undisclosed 

reserve price.

Bidding

3. The Auctioneer retains the right to regulate the bidding 

and refuse any bid or bids without assigning any reason 

therefore in their sole and absolute discretion. All bidders 

are required to register their details and provide proof 

of identity and any other regulatory requirements as 

detailed by the Auctioneer to obtain a bidder’s number 

prior to bidding. In the event of competition, each off er 

after the fi rst shall exceed the immediately preceding off er 

by such sum as may be prescribed by the Auctioneer. The 

Auctioneer retains the right to divide and sell the Lot in 

separate lots if the Lot is unsold or sell a group of individual 

lots as one lot. All bids are to be made clearly. The person 

off ering the reserve price or, should there be more off ers 

than one above the reserve price, the highest bidder, shall 

be the successful bidder “Purchaser” and such bid shall 

be the price payable by the Purchaser to the Seller for 

the Lot (“Price”). On the fall of the Auctioneer’s hammer 

on the successful bid, the Purchaser must provide the 

Auctioneer with their allocated bidding number and in 

default the Auctioneer shall be entitled to re-submit the 

Lot for sale. The Purchaser shall then immediately pay the 

Deposit in the manner prescribed by the Auctioneer. After 

paying the necessary Deposit the Purchaser shall then 

immediately complete and sign the Minute of Preference 

and Enactment, the date of which shall be the date of the 

auction and shall become bound and obliged for the sum 

off ered by the Purchaser. If the successful bidder acted as 

an agent, they must give details of their principal at

the time of completing and signing the Minute of 

Preference and Enactment. In default the Auctioneer 

will be entitled to re-submit the Lot for sale or allocate 

a representative to sign the contract as off eror for 

the Purchaser and principal. A bid which does not reach 

the reserve price at the time of auction may be held 

provisionally by the Auctioneer and submitted to the Seller 

of the Lot to be accepted or rejected. The

bidder is held liable to their provisional bid price for 7 

working days after the auction date. If the Auctioneer 

does not return an answer to the bidder within this 

time, then the bidder is not required to stand on their 

provisional bid. If the provisional bid is accepted, then the 

bidder shall be the Purchaser and is required to proceed 

under auction terms immediately upon notifi cation.

4. Where the sale of a Lot is agreed pre or post auction 

then the payment of the Deposit shall bind the person 

purchasing the Lot as the Purchaser to these General 

Conditions and any Special Conditions and the Purchaser 

will proceed as if the Lot had been purchased at the 

auction. The Auctioneer reserves the right to modify the 

specifi ed Date of Entry in the auction contract to refl ect 

any agreement reached between the Seller and the 

Purchaser.

5. Where a Deposit payment is made by telephone or proxy 

form there shall be no cooling off  period allowed. In default 

of the Purchaser signing the contract the Auctioneer 

will be entitled to allocate a representative to sign the 

contract as off eror for the Purchaser and principal. 

6. If the Purchaser is a Limited Company, then: -

[a] The contract to purchase the Lot shall be deemed to be 

entered into at the request of the person bidding at the 

Auction “Guarantor”.

[b] The Guarantor warrants that the Purchaser is a 

properly constituted Limited Company of good standing 

and empowered to purchase any estate or interest in land 

in the United Kingdom and that the Guarantor has been 

duly authorised by the Purchaser to bind the Purchaser to 

purchase the Lot.

[c] The Guarantor guarantees to the Seller “as witnessed 

by the signature of the Guarantor on the Minute of 

Preference and Enactment which the Guarantor shall be 

deemed to sign as agent for the Purchaser and as the 

Guarantor of the Purchaser” as follows:

i. That the Guarantor shall within fi ve working days of any 

request therefor provide to the Seller’s solicitors such 

evidence as they may reasonably require to verify the 

warranties given by the Guarantor under clause 6.b;

ii. That the Purchaser will observe and perform its 

obligations under this contract to purchase the Lot and 

the Guarantor will pay and make good to and keep the 

Seller indemnifi ed in respect of all losses, actions, costs, 

expenses and damages of the Seller arising by virtue of 

any breach by the Purchaser of such obligations and the 

Guarantor’s liabilities to the Seller hereunder shall not be 

released by any neglect or forbearance on the part of the 

Seller in enforcing or giving time to the Purchaser for the 

performance of the Purchaser’s contract to purchase 

the Lot; and

iii. That if any liquidator of the Purchaser shall disclaim 

this contract to purchase the Lot then the Seller may 

within 28 days from the date of such disclaimer give the 

Guarantor fourteen days written notice requiring the 

Guarantor to accept such disposition of the subjects 

contained in the Lot upon the same terms as the General 

Conditions and Special Conditions “as if any such liquidator 

had not disclaimed the same” save that time shall be of the 

essence for the purpose of the date for completion which 

shall be on or before the expiry of such fourteen days’ 

notice and the Guarantor shall “in addition to the payment 

of all sums due from the Purchaser to the Seller under 

this contract” pay to the Seller any interest which should 

have been payable to the Seller by the Purchaser but for 

such disclaimer.

Judge of Roup

7. The Judge of the Roup shall be the Auctioneer named in 

any Minute of Preference and Enactment and shall have 

power to determine whatever questions or diff erences 

may occur at the Auction between Seller and a bidder or 

among the bidders themselves in relation to the foresaid 

Auction, to prefer the highest bidder and to adjourn the 

Auction from time to time.

Deposit

8. A Deposit of 10% of the Price subject to a minimum 

of £5,000 (“Deposit”) shall be paid by the successful 

bidder or the Purchaser contemporaneously with the 

execution of the Minute of Enactment and Preference 

to the Auctioneer as agents for the Seller, and after the 

completion and subscription of the Minute of Preference 

and Enactment. Payment of the Deposit must be made 

by cleared funds in such a manner as the Auctioneer, in 

their sole discretion, specify. If the Purchaser fails to pay 

the Deposit, the Auctioneer may re-sell the Lot or require 

the bidder immediately preceding to the Purchaser 

to complete the purchase at the last off er without 

prejudice to the Seller’s right to claim damages against 

the Purchaser for their failure. If a cheque given for the 

payment of the Deposit is dishonoured on presentation 

or if the Purchaser fails to pay such Deposit immediately 

after subscription of the Minute of Preference and 

Enactment, the Seller will be entitled to treat this as 

breach of contract by the Purchaser and will be entitled, 

but not bound, to rescind the contract and re-sell the 

Lot. Without prejudice to this the Seller may still claim 

damages for breach of contract against the Purchaser. 

The Auctioneer reserves the right to hold the Minute of 

Preference and Enactment until cleared funds have been 

secured from the Purchaser. 

Date of Entry and Settlement

9. The date of entry “Date of Entry”, when the balance of 

the Price is payable, shall take place on the date specifi ed in 

the Special Conditions or, if not specifi ed, twenty-eight days 

after the date of the auction or

such earlier date as may be mutually agreed between 

Seller and the Purchaser. The Price will be exclusive of 

VAT. Should VAT be chargeable on the Lot, the Seller 

reserves their right to charge VAT in addition to the 

Price, in exchange for a valid VAT invoice. On the Date of 

Entry, the balance of the Price will require to be paid by 

the Purchaser’s solicitor to the Seller’s Solicitor’s Client 

Account by same day electronic transfer. If the balance 

of the Price has not been paid in full by 3pm on the Date 

of Entry the Seller’s solicitor shall be entitled to refuse to 

settle the transaction on that day or, as a condition of 

completing after 3pm on that day, to require that the next 

working day shall be deemed to be the Date of Entry for 

the purpose of calculating interest on the balance of the 

Price payable, and apportioning incomings and outgoings. 

Payment of the balance of the Price in full by 3pm on the 

Date of Entry is of the essence of the contract. In the 

event of the balance of the Price or any part thereof 

remaining outstanding as at the Date of Entry, then 

notwithstanding consignation or the fact that entry has 

not been taken by the Purchaser, the Purchaser shall be 

deemed to be in material breach of contract and further, 

interest will accrue, on the balance of the Price, in favour 

of the Seller at the rate of fi ve per cent per annum above 

the Royal Bank of Scotland plc base lending rate governing 

from time to time until full payment of the balance of the 

Price “including the interest accrued” is made or, in the 

event of the Seller exercising their option to rescind the 

contract, until such time as the Seller shall have completed 

re-sale of the Lot and received the re-sale price and 

further interest shall run on any shortfall

between the balance of the Price and the re-sale price 

until such time as the shortfall shall have been paid to the 

Seller by the Purchaser. If the balance of the Price, with 

interest as aforesaid, is not paid in full by the date seven 

days after the Date of Entry the Seller will be entitled 

to treat the Purchaser as being in material breach of 

contract and will be entitled to rescind the contract 

without liability upon giving prior written notice to that 

eff ect to the Purchaser and, in such circumstances, the 

Deposit will be held to be forfeit to the Seller, without 

prejudice to the Seller’s right to claim damages for all 

losses, damages and expenses suff ered as a result of 

the breach of contract by the Purchaser, so far as such 

losses exceed the Deposit forfeited by the Purchaser, 

including interest on the balance of the Price calculated 

as set out in this clause. For computation, the interest 

element of any claim by the Seller shall be deemed to 

be a liquidate penalty provision eligible notwithstanding 

the exercise by the Seller of their option to rescind the 

contract for non-payment of the Price or any repudiation 

of the contract by the Purchaser. If for any reason the 

Seller is unable to complete the sale of the Lot, then the 

Deposit will be returned to the Purchaser. The Purchaser 

agrees that the Auctioneer and Seller will not be held liable 

for any expenses, loss of possible income incurred by the 

Purchaser in this instance or any liability whatsoever.

Risk and Destruction

10. The risk of damage or destruction of the Lot will 

pass to the Purchaser on the date of signing of the 

Minute of Preference and Enactment by or on behalf of 

the Purchaser and the Purchaser shall make their own 

arrangements for insurance of the Lot with eff ect from 

that time. The Seller will be under no liability in respect of 

any damage to or destruction of the Lot from whatever 
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cause as from this time. The Purchaser will be bound to 

proceed with the purchase of the Lot notwithstanding any 

damage to or destruction of the Lot from whatever cause.

Tenancy

11. The Purchaser is deemed to have satisfi ed itself as to 

any lease or tenancy agreement in place and accept the 

terms of any such agreement for the Lot.

Apportionment of Rents, Rates, Taxes etc

12. The Purchaser will be entitled to any rents of the Lot 

purchased by them from and after the date of payment 

of the Price in full. All apportionments between the Seller 

and the Purchaser of rent or other receipts or outgoings 

shall be made as at the Date of Entry on a day/year basis 

on the assumption of a 365-day year. 

Necessary Enquiries

13. The Purchaser shall be deemed to have made all 

necessary enquiries in connection with the planning 

position, the status of roads, footpaths, water, drains 

and sewage and generally all such other matters as are 

normally covered by Registers of Scotland Land Register/ 

Sasine Searches, Property Enquiry Certifi cates, Coal 

Authority Reports, Searches in the personal registers, 

charges registers and registers of inhibitions and 

insolvencies and the Seller will not be required to produce 

any such certifi cates or searches. Purchasers are advised 

to make their own enquiries to the Lot. The Purchaser is 

deemed to have placed no reliance whatsoever on:

[a] any sales evidence or lettings evidence which appears 

in the catalogue or websites, and the Purchaser shall be 

deemed to have made their own enquiries with regards to 

sales evidence and letting potential of the Lot.

[b] any comments made either verbally or in the catalogue 

or on websites, with respect to; descriptions or location, 

accommodation details or descriptions or statements, any 

rental guarantees, any sales evidence whatsoever, any 

lettings evidence whatsoever, any prospective development 

potential of the Lot or any related property which may 

be stated whatsoever, or anything which appears on 

the descriptive page or website relating to the Lot 

whatsoever, or has been verbally said to the Purchaser or 

prospective purchasers.

No Warranty

14. No warranty or representation is given by the Seller or 

the Auctioneer:

[a] that the present use of the Lot is a permitted use 

under the Town and Country Planning [Scotland] Acts.

[b] as to the state or condition of the Lot or any part of it.

[c] as to whether the Lot is subject to any schemes, 

resolutions, development orders, improvement notices 

or other proposals under the Housing Acts or other 

legislation or regulations of whatever kind.

[d] as to descriptions, extents, boundaries, advertisements, 

accommodation, rentals, rateable value, Council Tax, 

leases, burdens, servitudes, rights of way or wayleaves, 

whether formally constituted or not, building warrants, 

building warrant plans, certifi cates of completion, planning 

permissions, superior consents, planning or any orders, 

regulations or notices made by or issued by an authority, 

or any particulars, plans, documents or information given 

by the Seller or their agents;

[e] as to whether the Lot is aff ected by rights and 

interests of statutory undertakers including rights and 

interests relating to electricity sub-stations, generators 

and gas governors and that irrespective of whether such 

rights and interests are held under lease, title, missives or 

otherwise nor as to the extent to which the Lot is subject 

to or has the benefi t or any leases and other rights of 

possession and occupancy or other third party interests; 

or

[f] that upon registration of the Disposition or Assignation 

in favour of the Purchaser a Title Sheet in favour of 

the Purchaser or any derivative interest from the 

Purchaser shall be granted without exclusion or limitation 

of warranty or any relevant note by the Keeper of the 

Registers of Scotland.

Title

15. The Purchaser accepts the title to the Lot as it stands, 

tantum et tale, and the Purchaser will be taken bound to 

have satisfi ed themself as to the validity and suffi  ciency of 

the title and the Seller’s right to the Lot and their ability 

to sell same. Without prejudice to the foregoing or to 

any other clause within the General Conditions or Special 

Conditions, the Purchaser will be bound to accept the title 

subject to such burdens, conditions, rights of pre-emption, 

rights of redemption, encumbrances as set out in Section 

9 of the Land Registration etc. (Scotland) Act 2012 (“2012 

Act”) (whether specifi ed or referred to in the title or 

not), Caveats as defi ned in Part 6 of the 2012 Act and 

restrictions on use which may be imposed or contained in 

the title or otherwise aff ect the Lot and will be bound to 

comply therewith or obtain any necessary Waiver thereof 

all at their own expense. The minerals will be conveyed 

only in so far as the Seller has right thereto. The Lot will 

be sold under burden of any servitudes and rights of 

wayleave for laying and maintaining sewers, drains, pipes, 

cables,electricity, telegraph, and telephone poles,

wires, and stays that may be laid in, under, through 

or across the Lot. The Purchaser will free and relieve 

the Seller of all obligations incumbent upon the Seller 

to construct, uphold or maintain any items of common 

property and any fences, walls, drains, ditches, water 

supplies or other works with connection to the Lot. If 

the title to a Lot is not registered in the Land Register 

of Scotland or in Sasine Registers, itwill be deduced in 

accordance with the Special Conditions. Any plan which the 

Purchaser may wish to incorporate in their title to the Lot 

or annex to the Disposition in their favour, or which may be 

required by the Keeper of the Land Register of Scotland 

“Keeper” shall be prepared at the sole expense of the 

Purchaser and shall not be warranted by the Seller. The 

Seller shall be under no obligation to obtain any documents 

and/or evidence which the Keeper may require to enable 

the Keeper to update or create [as the case may be] the 

Title Sheet of the Lot to disclose the Purchaser as the 

registered proprietor of the Lot, including: -

(a) a plan or bounding description suffi  cient to enable the 

Lot to be identifi ed on the cadastral map; and

(b) evidence [such as a plans report] that [i] the description 

of the Lot in the title is habile to include the whole of the 

occupied extent and [ii] there is no confl ict between the 

extent of the Lot and any registered cadastral units.

16. Any documents and/or evidence required shall be 

obtained by and at the sole expense of the Purchaser and 

shall not be warranted by the Seller.

17. The Seller’s Solicitors will be under no obligation to 

exhibit or deliver any evidence including consents, affi  davits 

or renunciations required under or by virtue of the terms 

of the Matrimonial Homes (Family Protection) (Scotland) Act 

1981 as amended or the Civil Partnership Act 2004.

Disposition

18. On the Date of Entry and in exchange for payment of 

the whole Price and interest thereon

(if any) the Seller shall deliver to the Purchaser:-

(d) a duly executed Disposition or Assignation of the Lot 

in favour of the Purchaser and under the reservations, 

burdens, conditions, and others referred to in the title 

deeds of the Lot or otherwise aff ecting the same; and

(e) any tenancy or lease documentation relating to the Lot.

19. Any current lets, servitudes, rights of possession and 

other rights however constituted shall be excluded from 

the warrandice to be granted in said Disposition. The Seller 

will not be required to convey, transfer or assign the whole 

or any part of the Lot to any person or body other than 

the Purchaser or Guarantor if the Purchaser defaults or 

its liquidator disclaims the contract nor shall the Seller be 

required to execute a Disposition or Assignation other than 

of the whole Lot nor at a price diff erent from that stated 

in the Minute of Preference and Enactment.

Searches

20. No Legal Reports, searches in the Register of 

Community Interests in Land or Searches in the 

Charges Registers or Company Files for the Seller or any 

predecessors in title will be exhibited nor will any letters 

of non-crystallisation of any fl oating charge be exhibited 

or delivered in respect of any fl oating charge granted 

by the Seller or any predecessor in title. No Advance 

Notice as defi ned in Section 56 of the 2012 Act will be 

applied for by the Seller in relation to the Disposition. The 

Purchaser’s solicitors shall be entitled to register at their 

own cost an Advance Notice in respect of the Disposition 

in favour of the Purchaser and any Standard security by 

the Purchaser in favour of a lender [provided that such 

Advance Notices are discharged immediately if requested 

by the Seller’s Solicitors]. The Seller will be responsible 

for the discharge of any recorded/registered Standard 

Securities aff ecting the Lot. Where any Lot is being sold by 

the Seller as heritable creditor in possession no discharge 

of the Standard Security in favour of the Seller or of 

any pari-passu or postponed Standard Securities will be 

exhibited or delivered.

No discharge of any inhibitions registered against the 

granter of the said Standard Security in favour of the 

Seller as heritable creditor and dated after the date 

of registration of the said Standard Security shall be 

exhibited or delivered.

21. Subject to the existence of any Leases or other 

interests detailed in the Special Conditions, the Purchaser 

shall accept that vacant possession is given of the whole 

or any part of the Lot which is sold with vacant possession 

notwithstanding that there may be furniture, fi ttings 

or eff ects remaining therein and shall not be entitled to 

require the Seller to arrange for the removal of same, 

nor object to the taking of same, since the Seller gives 

no warranty as to the ownership of any moveable items 

situated within the Lot. 

Supercession

22. Notwithstanding the delivery of the Disposition or any 

Assignation in favour of the Purchaser,

these General Conditions of Sale, any Special Conditions 

of Sale, the Articles of Roup and the Minute of Preference 

and Enactment to follow thereon will form a continuing and 

enforceable contract, except in so far as fully implemented 

thereby, but the contract shall cease to be enforceable 

after a period of six months from the Date of Entry. In any 

case for which a memorandum of sale is signed in place 

of a Minute of Preference and Enactment and Articles of 

Roup then the Purchaser is responsible to ensure that 

the sale proceeds under the principles of these General 

Conditions and that the Deposit is paid as such, and an 

off er is submitted immediately to the Seller’s solicitor 

without condition utilising these General Conditions. Should 

any contracts be incorrectly executed and there be a 

discrepancy or disagreement on the terms, prices, and 

parties of the contract then referral will be made to the 

Auctioneer’s auction notes and any applicable evidence. 

Failure of a Seller to produce a home report or Energy 

Performance Certifi cate (EPC) when required does not 

constitute breach of contract on behalf of the Seller. The 

Seller has a duty to produce a home report as specifi ed 

by law. The Auctioneers will make all attempts to ensure 

necessary documentation is requested when required 

but may not be held liable for the Seller’s actions who are 

ultimately responsible for the cost and production of the 

home report and EPC.

Jurisdiction

23. The Laws of Scotland shall apply to the interpretation 

of these General Conditions of Sale and any Minute of 

Preference and Enactment following hereon, and the 

Articles of Roup and the Seller and the Purchaser, by 

subscription of the relevant Minute of Preference and 

Enactment, will thereby prorogate the jurisdiction of the 

Sheriff  Court in Scotland and bind themselves to submit 

to the jurisdiction of the said Sheriff  Court in relation to all 

actions arising out of these presents.
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2025 National Auction Dates 

Call us today on 0800 334 5090 or email info@tcpa.co.uk for a  

FREE valuation and to enter your property into one of our auctions.

Our national auctions feature listings from all our UK regions 

and are held every two months.

February 26
Closing Date: February 14

April 30
Closing Date: April 18

June 25
Closing Date: June 13

August 28
Closing Date: August 15

October 29 
Closing Date: October 17

December 10
Closing Date: November 28
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